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Letters
We wanted to let you know how 

delighted we were to see the Shiloh Baptist 
Church project as the cover of the March 
issue of Properties Magazine.

Nancy Loyan Schuemann’s article 
blended the history of Shiloh Baptist 
Church with the historical significance of 
the structure and told the story of these 
extraordinary people of the Shiloh Baptist 
congregation that worked to make this 
renovation possible.

Korfant & Mazzone was pleased to 
partner with Shiloh Baptist Church as 
the construction manager, to get the job 
done. Thank you for telling this wonderful 
story. Hopefully it will inspire other 
Clevelanders to save and preserve their 
precious landmarks even when funding 
seems nonexistent.

Barbara Hajes
Korfant & Mazzone

•

On behalf of CES, I want to thank 
you for serving as a media sponsor at 
the 54th annual Design & Construction 
Conference. I look forward to an even 
more successful conference next year!

Jessica Bayles
Cleveland Engineering Society

Courtad Inc.

P.O. Box 530, Twinsburg OH 44087-0404
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Architectura l  Meta l  

Specia l ists”
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good for two months after 
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length of your contract.

216-939-8741  |  www.deltacarpetclean.com
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ACTION VACUUM
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T hank God it is spring, eh? Before 
you know it, it will be very warm 
throughout Northeast Ohio so we 

thought it a good time to focus on 
Mechanical Systems and Plumbing in 
our May issue.

We have received a healthy collection 
of articles from – and about – local and 
regional experts so we trust you find their 
stories entertaining and informative. As 
part of this section, we are featuring 
Woodhill Supply, which has been a 
advertiser in Properties for decades. The 
company has quite a story to tell about 
its past and future.

The cover story this month is on 
Aultman Hospital’s phased addition and 
renovation project in Canton. Designed 
by Hastenstab & Associates and built 
under the direction of Hammond 

Construction, Aultman 2010 is an 
impressive, 321,000-square-foot facility 
that bolsters the hospital’s ability to treat 
patients with more room, expanded ser-
vices and medical modernizations.

On the west side of town we have been 
watching the growth of Rockport Square, 
a kind of mini-neighborhood that is 
being developed by Rysar Properties and 
Forest City Land Development. The 
first residential buildings are up and sell-
ing fast, filling a void and creating new 
growth for the City of Lakewood.

As far as interior design goes – and on 
the east side of town – is another inter-
esting project. I was there when it was 
empty space and now a building owned 
by ORG, Inc houses a new gastroenter-
ology clinic which is quite remarkable 
with a lot thought put into its design.

Next month is our Environmental 
Protection & Waste Disposal issue and 
we look forward to bringing you some of 
the latest developments and techniques 
in the field. 

•

We’re always looking for story ideas 
and encourage you to contribute! If you 
notice a new structure going up in the 
area and would like to learn more about 
it, let us know. Or if you are proud of 
work your company has recently com-
pleted or have other news you’d like to 
spread throughout the industry, we want 
to know! Just call me at 216.251.0035 or 
email me at kkrych@propertiesmag.com.

Enjoy the sunshine!

Positively,

Kenneth C. Krych
Owner/Publisher

Just Warming Up
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PROPERTIES PEOPLE
Highlighting notable industry events 

The Blue Book recently hosted 
a networking event called the GC 
Showcase at the Embassy Suites in 
Independence. The event featured 
30 of the top general contractors who 
were on hand to meet and pre-qualify  
over 550 local subcontractors who at-
tended. 

1	 Mr. & Mrs. Bob Larosa of The Blue Book

2	 (From left) The Blue Book’s Glen Powers, 
Jeff Fandl and Tony Ricci

The Blue Book’s GC Showcase

   P

1

Each year BOMA Greater Cleveland holds 
a special vendor trade show event with a 
theme. This year it was held at Windows on 
the River in the Flats with a Hawaiian Luau 
theme, which was lots of fun. Seventy-five 
companies had exhibits and booths and well 
over 400 people attended the afternoon ‘til 
evening event.

Participants dressed casually as if in Hawaii 
and everyone was given leis along with many 
prizes, great food, drinks, gifts and raffles.

1 	Alan G ilmore IV and Keri-Ann 
Kalavity of Gillmore Security.

2	 (From left) Plantscaping’s Nancy 
S. Silverman with C.B. Richard Ellis 
Company’s  Michael Stakleff, Andrew 
Coleman and Wendy Heiser

3	 Andrea Keener, of Properties 
Magazine, and Ross Maenza, of TH 
Restoration.

4	 Harmon Glass Service’s Robert 
Rykena and Arwen Eakin

5	 Karol Vitantonio of Delta Industrial 
Services, Inc.

6	 Steve P’Simer and Joanne Altizer of 
JACCO.

   P
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•	 Residential
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•	 Industrial	
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•	 Commercial
•	 Wood Pallets
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				Containers

Container ServiCe, inC.
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Container Service”
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• Indoor Air Quality assessments

• Asbestos and lead-based paint 
hazard management

• Mold assessment and remediation

• Environmental site assessments

WE SPECIALIZE IN:Call us to discuss your facility’s 

environmental concerns or to 

arrange an informal site visit.

7118 Industrial Park Blvd.
Mentor, OH 44060-5314

(440) 951-3514 
(800) 875-3514

www.eagroup-ohio.com

The March statistics raised the Dodge 
Index to 141 (2000-100), compared to 
February’s 139. For the full year 2005, 
the Dodge Index averaged 139, so the 
March gain lifts the level of contracting 
slightly above last year’s mean. 

“The pattern for March is generally 
what’s expected for 2006 as a whole, that 
being more growth for nonresidential 
building and public works, while home-
building recedes from a record 2005,” 
says Robert A. Murray, vice president 
of economic affairs for McGraw-Hill 
Construction. “Nonresidential building 
is being helped by the start of several 
major projects plus improving market 
fundamentals, which at least to this 
point in 2006 appears to be outweigh-
ing any dampening coming from higher 
materials costs.”

Nonresidential building
Nonresidential building in March 

grew 3% to $182.3 billion (annual rate). 
The volume of new hotel starts was 
especially strong, soaring 216% com-
pared to February. 

Much of the increase reflected 
groundbreaking for the massive Palazzo 
hotel project in Las Vegas, Nevada, with 
an estimated construction cost of $1.5 
billion. 

Also boosting the hotel structure type 
in March was the start of a $165 million 
hotel/casino in Detroit, Michigan. 

 “The lodging sector is seeing substan-
tial construction growth in 2006, due to 
the start of several large-scale projects as 
well as more broad-based strengthening 
for smaller-scale facilities,” Murray says. 

In addition to the increase for hotel 
construction, the nonresidential sector 
in March was aided by public buildings 
(courthouses and detention facilities), 
up 30%; manufacturing buildings, up 
29%; and amusement-related projects, 
up 5%.

On the negative side, school construc-
tion in March retreated 6% after its 
sharp jump in February. The March level 
for school construction was still healthy 
by recent standards, up 9% compared to 
the average pace in 2005, and Murray 
indicates that “the upward trend for 
school construction reestablished over 
the past year remains intact.” 

In similarity, office construction in 
March retreated 7%, while the March 
level for this structure type was still 8% 
above last year’s average pace. 

Other nonresidential structure types 
with March declines were transportation 
terminals, down 4%; churches, down 
6%; warehouses, down 16%; healthcare 
facilities, down 18%; and stores and 
shopping centers, down 19%.

Nonbuilding construction, at $107.0 
billion (annual rate), rebounded 12% 

in March after a weak February. For 
transportation public works, highway 
construction held steady in March 
while bridge projects advanced 17%. 
Other transportation and site work 
grew 26%, including the start of a $208 
million runway project at Los Angeles 
International Airport. For environmen-
tal public works, water supply systems 
edged up 1%, while large gains were 
reported for sewers (up 37%) and river/
harbor development (up 49%), as both 
were boosted by the start of a $471 mil-
lion combined sewer overflow project in 
Portland, Oregon. Electric utility con-
struction in March was down 30% from 
the previous month.

Residential building
Residential building in March set-

tled back 1% to $378.3 billion (annual 

March Construction Rises 2 Percent
Nonresidential/public works gains offset housing construction decline

N ew construction starts in March climbed 2% to a seasonally adjusted annual rate of $667.6 
billion, according to McGraw-Hill Construction, a division of The McGraw-Hill Companies. 

Gains were reported for nonresidential building and public works, offsetting a modest decline for 
single-family housing. During the first three months of 2006, total construction on an unadjusted 
basis came in at $149.6 billion, up 8% relative to the same period a year ago.

  

McGraw-Hill Construction recently reported on December contracts for future construction 
in the metropolitan statistical area of Cleveland, consisting of Ashtabula, Cuyahoga, Geauga, 
Lake, Lorain and Medina counties. An authority on the construction market, the firm pro-
duces Dodge Reports and Sweets Catalog Files. According to the Dodge Analytics unit of 
McGraw-Hill Construction, the latest month's construction activity followed this pattern:

 
 	

• Nonresidential buildings include commercial, manufacturing, educational, religious, 
administrative, recreational, hotel, dormitory and other buildings.

• Residential buildings include one- and two-family houses and apartments.

March Construction Contracts for Cleveland Area

	 2006		  2005		  Percent Change
Nonresidential	 $71,228,000	 $67,225,000	 +6
Residential	 $95,546,000	 $116,131,000	 -18
Total Building	 $166,774,000	 $183,356,000	 -9

For the year-to-date on a cumulative basis, the totals are:

	 2006		  2005		  Percent Change
Nonresidential	 $214,029,000	 $154,249,000	 +39
Residential	 $240,571,000	 $294,990,000	 -18
Total Building	 $454,600,000	 $449,239,000	 +1
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Reduce costs, bid more efficiently and minimize the risk of 
costly mistakes, right from your Network desktop:
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rate). Single-family housing retreated 
3% in dollar volume, with weaker activ-
ity reported in four of the nation’s five 
major regions, as only the South Central 
(up 1%) showed growth. The cost of 
financing continues to edge upward 
– the 30-year fixed mortgage rate in 
March was reported at 6.3%, compared 
to 6.1% in January, and April has seen a 
further increase to 6.5%. 

“The evidence is mounting that the 
long expected cool-down for single-
family housing is finally taking hold this 
year,” Murray says. 

The multifamily side of the housing 
market in March increased 9%, continu-

ing to be supported by groundbreaking 
for numerous large condominium and 
apartment projects. March witnessed the 
start of four multifamily projects each 
with a construction cost estimated at $80 
million or higher, located in Las Vegas, 
Nevada ($330 million); Jersey City, 
New Jersey ($105 million); Alpharetta, 
Georgia ($87 million); and Los Angeles, 
California ($80 million). By region, resi-
dential building in March showed this 
performance – the Northeast, up 2%; 
the South Central, up 1%; the West and 
South Atlantic, each down 1%; and the 
Midwest, down 7%.

During the first three months of 2006, 
the 8% gain for total construction on an 
unadjusted basis was due to this behavior 
by sector – nonresidential building, up 
16%; residential building, up 6%; and 
nonbuilding construction, up 5%. Total 
construction by region for the January-
March period of 2006 was the following 
– the West, up 15%; the Northeast, up 
9%; the Midwest and South Central, 
each up 7%; and the South Atlantic, 
up 3%.

Attention Property Managers:
Landscaping maintenance just got easier!

Earth & Landscape Solutions, a division of Parksite Plunkett-Webster, is an authorized distributor of GroundScape™

• One application lasts for  years without 
replacement

• 10-year warranty against  color loss
• Looks new all year-round
• Will not rot, mildew or decompose
• Recycled from clean shredded 

recycled rubber
• Perfect for playgrounds

For more information call:
RICK STEINBERG  (513) 310-0289

The Multi-Purpose

PREMIUM

Ground Cover!
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216 .231 .1100
T E L E P H O N E

+ General Contractors + Construction Managers +

+ Design-Build + Interior Construction +

+ New Facilities + Renovations +

+ Owner Representation +

www.crowleygrp.com
email: sales@crowleygrp.com

Know Your Customers’ Customer
Through identifying, anticipating and servicing their 
customer’s changing needs, on the customer’s terms, 
The Crowley Group is able to deliver projects which 
help their customers grow and thrive.

“Evidence is mounting 

that the long expected 

cool-down for single-

family housing is finally 

taking hold this year.” 

Robert A. Murray
McGraw-Hill Construction

   P
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Why do you belong to an asso-
ciation? Why pay membership 
dues? Why spend the time 

– your valuable time – to participate? 
Sooner or later you will be asked or you 
will ask yourself these questions, whether 
you belong to the PTA, the Chamber of 
Commerce or a trade association such 
as BOMA. 

Associations are power.
Associations com-

bine the strength of 
the individual mem-
bers to achieve the 
common good of the 
collective organiza-
tion. If you want to 
make a statement and 
be heard, your voice 
carries much further 
when you are in asso-
ciation with others 
who share common 
ground with you. If 
you have a complaint 
or want to make a 
change, you wield sig-
nificantly more weight 
when you are part of 
an association.

Associations set a stan-
dard of professionalism 
for your industry. 

They establish an 
image and develop 
a sense of respect for 
your profession. They 
develop and provide education, infor-
mation and a code of ethics that help 
you to stand out as a true professional 
– as someone with a real commitment to 
what you do.

Associations contribute to the economy. 
They provide employment, purchase 

goods and services, and pay certain 
taxes, such as payroll tax, sales tax and 
real estate tax. They contribute to the 

financial stability of the country, county 
and city where you live.

Associations develop leaders. 
Active participation on committees, 

task forces and boards of trustees develop 
and hone leadership skills that carry over 
into jobs and personal lives. Associations 
give everyone a chance to grow their tal-
ents and skills working with others.

Most of all, associations make friends. 
They provide opportunities for you to 

get to know people 
who are your peers 
and to share per-
sonally as well as 
professionally with 
them. These friends 
can become an 
employer, employee, 
sounding board 
or even a trusted 
member of your 
family.

Are you taking 
advantage of 
everything your 
association has 
to offer? Are you 
involved in the gov-
ernance to enhance 

its power? Have you 
met the professional-
ism standards and are 
you taking advantage 
of the educational 
opportunities pro-
vided? Are you the 
best leader that you 

can be or do you have new quality 
employees that need their leadership 
skills honed? Is your life balanced with 
work, friends, family? If you answered no 
or maybe to any of these questions, call 
your association or visit its website to 
learn more about how you can take full 
advantage of everything your association 
has to offer!

 

Janice L. Parham
Executive Vice President

For more info on this article or BOMA Greater Cleveland, contact Janice Parham 
at 216.575.0305 or jparham@bomacleveland.org

Building Owners 
and Managers 
Association 
of Greater Cleveland

“Associations 
combine the 

individual members’ 
strengths to achieve 
the common good.”

Why an Association?

BOMA
B U S I N E S S

Complete Abatement & Environmental Services

Emergency Response Service Available

Committed to Excellence . . .

. . . Dedicated to quality and performance

• ASBESTOS & LEAD ABATEMENT

• ENVIRONMENTAL REMEDIATION

• SELECTIVE DEMOLITION

• INDOOR AIR QUALITY

• CONCRETE SAWING AND

DRILLING

• FLOOR COVERING REMOVAL

• SURFACE PREPARATION

5722 Schaaf Road (216) 642-6040
Independence, Ohio 44131 Fax: (216) 642-0891

COMMERCIAL — INDUSTRIAL

Member of Construction Employers’ Association

WESTVIEW CONCRETE CORP.

READY MIXED CONCRETE

26000 Sprague Rd.
Olmsted Falls, Ohio 44138

RESIDENTIAL   COMMERCIAL

We Carry A Full Line
Of Masonry Supplies

440-235-1800     1-800-332-2738

B R I C K     S T O N E      E R O S I O N  B L O C K
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B
efore Gastroenterology Associates 
of Cleveland Incorporated (GAC) 
moved into its new clinic at 3700 

Park East in Beachwood in April, it no 
longer had enough space to accommo-
date its growing business. For the private 
practice, which specializes in the diagno-
sis and treatment of digestive disorders, 
things were becoming cramped.

GAC needed to consolidate all of its 
operations into one central location. Its 
offices were scattered throughout Lake 
County and Strongsville. Physicians were 
spending valuable time traveling from 
location to location when they could 
have been treating patients. Practice 
Administrator Jim Andrassy recognized 
a need for centralization.

After a complete overhaul, the clinic 
was complete on March 31 and received 
a nomination for the NAIOP Office 
Deal of the Year Award.

Objectives
Before GAC moved into the 15,000-

square-foot ground-level floor, it was raw, 
bare office and computer center space. 
Half of it was perfect for the procedure 
area because of its lack of exposure to 
the outside world. Visibility from the 
outside was virtually nonexistent, giving 
patients maximum privacy.

Physically, the building’s location 
near I-271 is ideal. Functionally, the 
clinic operates with utmost efficiency 
and organization because its services 
are completely self-contained in one 
building.

The clinic is especially unique in that 
it contains its own endoscopy surgery 
center.  

“You literally walk into a private hos-
pital,” explains Alex Russo, real estate 
agent with Kowit and Passov Real Estate 
Group.  

Interestingly, the surgery center was 
the lowest in rent value because it was 
almost all below grade. The practice 
originally had 900 square feet to work 
with for its surgery center, which now 
measures 4500 square feet.

It also boasts pathology and research 
laboratories, exam and consultation 
rooms, treatment and recovery areas, 
and a patient records department. The 
use of space to keep those services sepa-
rate but in one place is laudable, explains 
Russo. 

Timeframe
As a real estate agent, Russo’s job 

is to find the best possible space for 

his clients, and he succeeded. He and 
Andrassy searched for a suitable build-
ing for two years before they discovered 
GAC’s current home. 

The building, an old Leaseway head-
quarters, is 30 to 40 years old. 

After four months of negotiations, 
Andrassy signed on for a 15-year lease, 
an extremely long time for a group of 
physicians.

A Cure for Cramps
Gastroenterology practice moves into renovated Beachwood office
By Jessica Nelson  |  Photos by Ken Krych

3214 St. Clair Avenue
Cleveland, OH 44114
Phone 216.241.3397
Fax 216.241.2734

Our reputation is 
building your image

Neshkin Construction Co., Inc. 
specializing in interior tenant 
renovations, tenant build-out 
packages, retail and medical 
construction.

General Contractor & Construction Manager

STEPPING UP Neshkin Construction, general contractor for the interior renovation project 
for the gastroenterology clinic, also renovated the building’s first floor atrium. 
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Principal Designer Tom Galvin of 
Vocon Design Incorporated along with 
several engineers from McHenry and 
Associates finished the design in late 
2005. General Contractor Alan Pollack 
of Neshkin Construction began remod-
eling on November 1 of 2005.

Neshkin Construction began with the 
administrative and exam areas on the 
north end of the building and worked its 
way through to the surgery center. 

After finishing underground plumbing, 
electric and mechanical systems, Pollack 

completed the framing and drywalling. 
Work was finished with carpeting and 
wall coverings, he explains.

“Once we got into the nuts and bolts of 
construction, it wasn’t any more difficult 
than a regular construction project, even 
though it was medical,” says Pollack.

As an added convenience, the project 
fit in well with Neshkin’s schedule. The 
company was simultaneously renovating 
the building’s first floor atrium.

Design
Galvin worked closely with Lindsey 
Jahn, project designer for Vocon, 
to create the space.  Galvin’s past 
projects include at least 100 medical 
spaces, but nothing quite like this, 
he explains.

“We wanted something a little 
more laid-back,” Andrassy says.

The practice had a vision of a 
warm, comfortable, homey space. 
Galvin translated that vision into a 
patient-friendly facility that feels as 
far from institutional as possible, he 
explains.

The expansive waiting room wel-
comes patients as they walk in the 
door with a coffee bar.  Flat-screen 

televisions are mounted on the walls 
here. Laptop workstations are available. 
There is plenty of seating.

The design avoids the color white in 
public areas. The furniture’s shades of 
purple, green and orange match the car-
peting. Neutral tones complement these 
colors throughout the clinic, lending it a 
relaxed, fun and modern feel. It is color-
ful but not overwhelming. 

The color scheme is intended to put 
people at ease, as compared to the feel-
ing many patients may experience when 
confronted with blank white walls or 
institutional, intimidating decoration at 
more typical medical establishments.

Also for the benefit of patients, Galvin 
worked with medical staff to design the 
space with a consideration for privacy. 

Instead of the embarrassment patients 
may experience when discussing medi-
cal information at a typical reception 
desk in front of a room full of strangers, 
patients and medical staff here speak 
confidentially in private nursing station 
cubicles.

Galvin and Jahn designed the recov-
ery area with an eye towards privacy 
as well. In this room, patient beds line 
the walls and flank a central, circular 

medical staff work area made of glass. 
Walls, not curtains, separate the beds. 
The work area is soundproof to allow 
staff to observe patients and discuss sensi-
tive medical information without being 
overheard.

Just outside the recovery area is a 
private counseling room. Here, staff and 
patients can discuss sometimes emo-
tional medical issues freely, away from 
the public eye.

Accomplishments
Maximizing space, meeting government 

requirements for medical establishments 
and installing HVAC systems were the 
project’s biggest challenges.

Galvin and Jahn focused on creating 
the perception of high ceilings inside the 
clinic. Due to height restrictions based 
on the building’s existing ductwork, he 
needed to create a sense of verticality 
to make the space look larger. He used 
indirect lighting to focus on making the 
highest points the brightest. 

The lighting design is also much softer 
in public areas, he explains.

The lighting and the color scheme 
integrate the surgery center with the rest 
of the clinic.

“This was truly meant to be as open 
as it could be without destroying the 
need for privacy,” he says. “It was really 
designed so that a patient on a gurney 
could move without having to make 12 
turns. What a patient really sees is this 
state-of-the-art facility [as the cleanup, 
storage, and paperwork areas are out of 
sight]. We’re trying to make it as easy as 
possible for staff to do the best job they 
can.”  

Indeed they can, as all of their services 
are now under one roof.

Government requirements for the 
clinic included fire ratings for all carpets 
and curtains. The heavy-duty, 54-inch 
type-two vinyl wall coverings also under-
went inspections for fire safety and 
hygiene.

The synthetic sheet vinyl flooring in 
exam rooms was required to pass govern-
ment inspections as well. The flooring 
looks like hardwood, complements the 
wood cabinetry and adds to the clinic’s 
cozy feel.

The project encountered the mother 
of all challenges in the clinic’s gigantic 
HVAC system.  

“It is about the size of a big bus,” Russo 
says. “We never would have had the 

Who is GAC?
Gastroenterology Associates of Cleveland, Incorporated 

is one of the oldest private gastrointestinal group prac-
tices in the Cleveland area. The practice has been in 
operation for 40 years and includes five partners.

“The fact that someone has taken this type of practice 
and then gone into the self-development of it, asking no 
funds from anybody, and brought 40 high-paid employ-
ees into Beachwood is impressive,” Russo says.

Gastroenterology is the medical study of digestive 
diseases affecting the esophagus, stomach, liver, pan-
creas, gallbladder, intestines or colon. GAC specializes in 
endoscopic surgeries, which involve inserting a small 
camera into the body to collect images of interior sur-
faces or collect tissue samples.

LINE OF C OMMUNICATION  The recovery area was designed with an eye towards privacy. Walls separate the beds and the area is 
soundproof, allowing staff to observe patients and discuss sensitive medical information without being overheard.
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physical room for the mechanical sys-
tems elsewhere.” 

In fact, the gastroenterology clinic’s 
mechanical systems dominate so much 
space that a portion of the practice’s 
medical records is still housed in a sepa-
rate office.

Originally, the building couldn’t 
handle the airflow demands in the sur-
gery center. This area uses the clinic’s 
own HVAC system, while the rest of the 
clinic uses the building’s HVAC system.

Tri-C Sheet metal installed the mas-
sive system for the surgery center. At 

a total price of $300,000, the HVAC 
system uses special UV lighting and 
humidification to kill mold and mildew. 
All of it is adjusted and monitored via 
the internet.

The clinic also installed its own fur-
nace.  

Imperceptibly, these mechanical sys-
tems safely and discreetly dispose of 
hazardous fumes and waste, meet gov-
ernment standards and detract nothing 
whatsoever from the appearance of the 
clinic or the building.

Making it work
“We were really lucky,” says Galvin of 

the project team. “It was a very collegial 
project where the group of us worked 
quite well together and problems turned 
into opportunities. We’ve worked with 
Neshkin for 25 years and they have 
never disappointed us,” he explains. 

“Vocon really was the driving force,” 
Andrassy says. “They were really great to 
work with. They made it work.”

“Quite frankly, for the size and com-
plexity of this project, it was a pretty 
smooth running process from start to 
finish,” Pollack says. “Everybody really 
did a nice job of cooperating and work-
ing together to get things done.”

Vocon, Neshkin, Russo, Andrassy and 
the medical staff came together to create 
the best possible work space, thereby 
giving patients the best possible experi-
ence. The practice is operating more 
efficiently than ever in a lovely, comfort-
able space.

“The end result was something that 
was very well executed and done on time 
and within budget,” says Galvin.	

23860 Miles Road • Cleveland, ohio 44128
(216) 475-9100 • Fax: (216) 475-2996

Proud to be the plumbing contractor on the 
Gastroenterology associates of Cleveland, inc.

facilities with neshkin Construction

industrial • Commercial • institutional

Plumbing and heating Co.

Pleased to provide the concrete work for the new offices 
of Gastroenterology Associates of Cleveland, Inc.

Out with the Old
GAC used to operate out of four offices, one of 

which happened to be located above a funeral 
home on Mayfield Road. As Andrassy describes 
his happiness with his new Beachwood clinic, 
he compares it to the old Mayfield Road office: 
“I’ll never forget the first day that we were in 
there. I had a staff meeting. We got there and 
somebody opened up the door on the second 
floor and saw a casket rolling by in the hall. 
That was day one.” But, he adds, “the landlords 
were such nice people.”

   P

STEADY HANDS “[Renovating the space] was a smooth running process from start to 
finish,” says Neshkin Construction’s Alan Pollack.
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Urban living comes to Lakewood 
with Rockport Square, a new mixed-use 
development featuring townhouses, lofts, 
shops and restaurants. Conveniently 
located on Detroit Avenue, Rockport 
combines the best of hip Lakewood 
with the close proximity of the lake, 
major highways, public transportation 
and downtown Cleveland. Once the 
site of two car dealerships, the four-acre 
parcel is being transformed into one of 
Lakewood’s newest developments. 

“Our goal is to showcase the character 
of the past while respecting the needs of 

the residents now and in the future,” says 
Neal B. Larson, realtor with Progressive 
Urban Real Estate, Inc. 

“This project began right around the 
time the west-end project was going 
on, with all of the eminent domain 
concerns,” says Kenneth S. Lurie, 
President and CEO of Rysar Properties. 
“Community involvement was a big 
consideration and the City of Lakewood 
has been wonderful to work with.” 

Rockport Square is a consortium of 
two organizations, Rysar Properties and 
Forest City Land Group.

“Rysar is geared toward re-develop-
ment,” Lurie says. “Although Rockport 
Square is a significant project, we 
are doing business all over the city of 
Cleveland, its neighborhoods and inner 
ring suburbs. 

“I am always proud to have the oppor-
tunity to build a community within 
a community. Our team has worked 
very hard on developing and marketing 
Rockport. This project is an award-
winner – Home Builders Association of 
Greater Cleveland awarded Rockport 
Square, Best Sales Office/Information 

24 Million Books Printed  •  49,000 Distribution Locations  •  17,000 Exclusive Locations

350,000 Leads Every Month  •  50% More Content  •  14.4 Million Visitors Every Year

600 Representatives Serving You  •  Value-Added Services  •  Quality Marketing Partnerships
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(216) 447-1416
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Rising to the Challenge
Rysar Properties focuses on elevating neighborhood with Rockport Square

By Nancy Loyan Schuemann  |  Photos by Ken Krych

S ince 1993, Rysar Properties has built a reputation by focusing on the development 
of neighborhoods in and around the City of Cleveland. The firm has seen potential 

in neighborhoods previously overlooked as sites for development. From Slavic Village to 
Shaker Square, from Warrensville Heights to Lakewood, Rysar is rising to the challenge.
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Center – 2005 and Community of the 
year – 2004.”

The first phase of Rockport is under-
way with construction of upscale 
townhomes. Architecturally, the brick 
and sided construction blends with the 
surrounding traditional historic neigh-
borhood, although modern amenities 
abound throughout.   

Exteriors are of low maintenance 
brick veneer with HardiPlank siding 
and trim. Oversized windows are alumi-
num-clad with energy efficient Low-E 

glass. Roofing is of architectural roof 
forms with shingles or metal standing 
seam roofing. Attached two-car garages 
are standard. Units have either private 
porches, courtyards or rear terraces. 

Standard interior features include open 
floor plans, high ceilings, wall-to-wall 
carpet, metal stair rails and balconies, 
abundant storage, recessed down light-

ing, wiring for high speed internet, cable 
and phone, smoke and CO detectors, 
digital programmable thermostats and 
high-efficiency HVAC systems. 

Kitchens feature ceramic tile floors, 
Merillat maple cabinetry, granite coun-
tertops and energy efficient appliances. 
Baths have ceramic tile floors and 
Merillat maple cabinetry with double-
sink master vanities and pedestal vanities 
in powder rooms. Each unit has a laun-
dry closet with hook-ups for electric or 
gas. Some units feature basements. 

Units range from 1,725 to 2,510 square 
feet with two to three bedrooms and two 
full baths.

Upgrades include hardwood floors, gas 
stoves, fireplaces and whirlpool baths.

Clients have a choice of four models 
with varying floor plans and price 
points. 

Models are named after prominent 
Lakewood neighborhoods. 

The Madison, a 1,800- square-foot, 
two-level town home features a first 
floor master suite, two bedrooms, two-
and-a-half baths, a first-floor laundry 
and courtyard, second floor deck and 
front porch. 

All four of these units have sold out 
prior to construction and are scheduled 
for completion during winter 2006.

The Clifton is a 2,176-square-foot, 
three-level town home featuring three 
bedrooms, and two-and-a-half baths 
with a full basement (basements are 
constructed with a commercial pre-
formed cement wall system and can be 
finished out). 

An open great room is the focal point 
of the first floor while the third level 
offers a private master bedroom suite. 
The laundry is on the second level. The 

unit also has a den/office and a private 
outdoor courtyard. 

There are five Clifton units.
The Beach is a 1,725-square-foot town 

home with the option of one to three 
bedrooms and two baths in a flexible 
floor plan. This model offers a private 
master suite and a full basement, a large 
rooftop terrace and front porch. 

Four Beach units will be constructed.
The Arthur, facing Detroit Avenue, is 

the largest and most upscale model. At 
2,510 square feet of living space on four 
levels, it features a dramatic two-story 
great room. Three bedrooms, two-and-
a-half baths, a private master bedroom 
suite, full basement and 400-square-foot 
rooftop terrace and front porch add to its 
grandeur. An elevator is optional. 

The model features optional hardwood 
floors in the great room and slate tile in 
the kitchen and a half-bath. Ample 
storage and walk-in closets abound. A 
commercial sprinkling system offers fire 
protection. 

Four Arthur units will be available. 
The three- and four-story attached 

town homes are fee-simple owner occu-
pied. A modest association fee covers 
maintenance of common areas. Prices 

We offer over 95 
selections of stone 

to choose from!

OUTSIDE VIEW Exteriors at Rockport are 
of low maintenance brick veneer with 
HardiPlank siding and trim.

ESSENTIAL INGREDIENTS Kitchens within 
the units feature Merillat maple cabinetry 
and energy efficient appliances.

“Our goal is to showcase 
the character of the past 

while respecting the 
needs of the residents 
now and in the future.”

 Neal B. Larson 
Progressive Urban Real Estate, Inc.
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range from $259,900 to $425,000. A 
five-year tax abatement is offered. For 
the first two years, the abatement is 
100%. The remaining three years are 
at 50%. Special 1.5% below market 
financing is also available.	

Nearby, the Avenue Lofts at 
Rockport, comprising the next phase 
of the project, are scheduled for com-
pletion in the fall of 2007. Offering a 
live-work environment, these units 
will offer open, flexible floor plans 
ranging from 1,124-2,700 square-
feet with one to three bedrooms and 
two-level penthouse suites. Features 
include brick facades, high ceilings, 
oversized windows, granite counter-
tops, maple cabinetry, energy efficient 
appliances, in-suite laundry hook-
ups, covered garage parking and rooftop 
terraces of balconies. Prices begin in the 
$180,000’s. There will be 50 lofts with 
boutique retail on the ground level. 

Rysar is rising to the challenge of 
creating new communities in around 
Cleveland with several other projects 
underway. A Sales Center just opened 
at Bluestone, a re-development on the 
former JCC site in Cleveland Heights. 
The response to Cinema Park, a rede-

velopment of the former Miles Drive-In 
in Warrensville Heights has been great 
with 14 pre-sales secured. Hill Place 
on Woodland Avenue in Cleveland is 
an 80-unit townhouse renovation and 
the Villages of Central, a 465-home 
initiative in Cleveland’s Cedar-Central 
neighborhood has sold 300 homes. In 
addition, Rysar is upgrading its office 
space to another building nearby.  

“Rysar started with three of us in a 
one-room office,” Lurie explains. “Over 

the past 15 years, we have grown into 
an organization filled with great people 
that are committed. The greatest thing 
about Rysar is our people. We have 
built a team of dedicated professionals 
that have the same commitment to our 
neighborhoods as I do.” 

The sales office for Rockport Square is 
located in an historic fire station at 1422 
Hopkins Avenue (just off of Detroit 
Avenue, a few blocks west of W. 117th 
Street).

GE Lighting

1163 East 40th Street • Cleveland, Ohio 44114
Phone 216-432-3000 • Fax 216-432-3311

Building & Property Management

•

•

•

• Landscape maintenance
contracts - extraordinary
seasonal color plans

• Snow & ice management

• Irrigation installation & repair -
certified backflow testing

• Daily/weekly routine property
inspection & maintenance

• Retaining walls, pavers,
planting, surface drainage and
erosion control

440-526-3257
330-239-1995 
fax 330-239-0265
4843 Ridge Road
Wadsworth, Ohio 44281

   P

T here is a new trend going on in residential development: adding elevators into new houses and condo-
miniums. The trend started about seven years ago nationally and here locally three years ago, according 

to Phill Isaac of Twinsburg-based Gable Elevator & Lift Co. 
The increased inclusion of elevators is due to a combination of restriction of land, which is leading to more 

vertically oriented housing, and the fact that many people are buying what they believe will be their last 
home.

“It changes the way architects design units now,” Isaac says.
Adding an elevator is a design option versus going with a traditional ranch home, he says, “with a lower 

level being set for the garage and the bedrooms and other living spaces being placed up on the second and 
third floors.”

The trend is for custom builders to put more traction-driven and hydraulic elevators in their units. In general, 
these elevators add approximately $18,000 or more to the price of a unit. 

Currently, Gable Elevator is installing about 40 residential and low-rise commercial elevators in over a dozen 
projects throughout the Cleveland area, including the new Rockport Lofts project in Lakewood. –Ken Krych

Up With Residential Elevators
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Formulated in 1999, the project ven-
tured to look ahead and work toward the 
hospital’s future needs, which included 
medical modernizations, improved com-
fort for patients and, most importantly, 
more room to accommodate a growing 
population.

“Half of the patients we currently 
serve are from the Medicare [65-plus 

years old] population,” says Ed Friedl, 
vice president/director of engineering 
for Aultman Hospital. “As the Baby 
Boomer generation ages and requires 
more health-care services, our patient 
volume among the Medicare population 
is projected to double within 20-25 years. 
So it was clear that we would need to do 
something to accommodate the increase. 

Design/Build • General Contracting • Construction Management

Healthy Outlook
By Mark Watt  |  Photos by Scott Pease

When it opened its doors in January of 1892, Aultman became 
the first hospital in Stark County. More than a century 

later, it is still the largest medical institution serving Canton 
and surrounding areas, largely due to its ability to steadily grow 
and modernize with its constituency. That initiative to improve 
services and expand offerings for its patients continues to this 
day, most recently with a project currently underway, dubbed 
Aultman 2010.

Canton’s Aultman 
Hospital looks to 

future needs with 
expansion, new 

facility
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That’s primarily what prompted con-
structing a new building here.”

That building is the new Aultman 
2010 facility, a 321,000-square-foot 
expansion adjoining the hospital’s origi-
nal Emergency Room (ER) entrance 
at its main campus in the southwest 
corner of Canton. Serving as a new main 
entrance to the hospital, Aultman 2010 
is comprised of a dedicated heart center, 
an emergency and trauma center, a birth-
ing center and more, situated within a 
four-story structure that includes a par-
tial basement and a rooftop penthouse. 

Designed by Hasenstab Architects, 
Inc., of Akron, with Hammond 

Construction, of Canton, acting as con-
struction manager, the new building 
adds 124 new inpatient beds. It also frees 
up an additional 100 beds elsewhere 
in the existing hospital when coupled 
with Aultman Woodlawn (see sidebar), 
a separate new rehabilitation facility 
located off campus that served as the first 
phase of the three-phase Aultman 2010 
project. The Aultman 2010 building is 
the second phase and a renovation of 
existing hospital space, currently under-
way, serves as the project’s third and final 
phase. 

One driver for the decision to con-
struct the new Aultman 2010 building 

was a growing problem with the exist-
ing ER.

“The old ER was originally built to 
accommodate 45,000 visits per year,” 
Friedl says. “We now see more than 
70,000 visits [per year], so that was an 
issue that needed to be addressed.”

The new ER not only accommo-
dates current needs but also anticipates 
future growth, a theme that is seen 
elsewhere in the new facility. Across 
the building’s four floors are currently 
unused spaces that will be available 
for expansion as the hospital grows in 
the future. 

Partially opened in February, the 
Aultman 2010 facility is currently 
utilizing its new ER with plans to fully 
open by the end of this month.

“We are very pleased with how 
this project has come together, and 
the hospital staff is excited to be 
working in a new, state-of-the-art 
environment,” Friedl says. “We 
believe Aultman 2010 will fulfill the 
hospital’s needs for years to come.”

Taking shape
The project began with initial plan-

ning in June of 1999, which within a 
year led Aultman Hospital to enlist 
Hasenstab Architects to design the 
new Aultman 2010 facility. Although 
early designs imagined a separate 
facility located directly across Sixth 
Street from the existing ER entrance, 
further discussions led the design 
team in another direction.

“Originally there would have been 
only one connection between the 
Aultman 2010 building and the older 
portion of the hospital via a pedes-
trian walkway over Sixth Street,” 
explains Bob Medziuch, principal-in-
charge with Hasenstab Architects. 

“But we realized that it would have made 
it too difficult to transport materials and 
patients between the facilities. We saw 
that if we could bring the new building 
right next to the existing facility, we 
would be able to make connecting cor-
ridors on every floor which would vastly 
improve the circulation throughout the 
hospital.”

The problem? In between the exist-
ing facility and the site set aside for 
construction of the new building was a 
section of Sixth Street, one of Canton’s 
primary thoroughfares. Bringing the new 
and old buildings together would require 

cutting off a section of the road. After 
weighing its options and working with 
the City of Canton, the hospital moved 
ahead with this new design plan in favor 
of optimizing its services for patients. 

“Designing the corridor connections 
to fit between the old and new buildings 
was a challenge. We needed to imple-
ment a series of ramps to accommodate 
grade changes, particularly since the 
new building would have such a large 
footprint,” Medziuch says. 

The targeted section of Sixth Street 
was vacated during the spring of 2003, 
and utilities were relocated to accom-
modate the new building. 

“It’s one thing to relocate utilities in 
the street and abandon utilities that 
were part of the city’s infrastructure, but 
then you need to factor in the utility 
requirements of the hospital,” Medziuch 
says. “We needed dual services, such 
as water and electric, to come into the 
new building and back into the existing 
structure.”

Once this site work was well under-
way, construction of the new facility 
began in October 2003. 

In twos
The building is a combination of struc-

tural systems, primarily concrete but 
with a four-story high, wide-open atrium 
lobby built of structural steel. The con-
crete and structural steel structures were 

THORSON BAKER & Associates, Inc.
Consulting Engineers

Structural • Mechanical • Electrical • Civil • Landscape Architecture     

3030 West Streetsboro Road
Richfield, Ohio 44286
(330) 659-6688 phone    
(330) 659-6675 fax
www.thorsonbaker.com

Congratulations 
Aultman 2010 

Design & Construction Teams

NEW VIEWS As a central focus for visitors, the atrium is finished with a variety of features 
including tall stretches of wood paneling, geometric patterns and a water-wall fountain that 
displays the hospital’s logo.

BRIDGING THE BUILDINGS “Designing the 
corridor connections to fit between the old 
and new buildings was a challenge,” says 
Architect Bob Medziuch.
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built separately and at different times 
while the hospital’s emergency services 
ran uninterrupted throughout the proj-
ect.

“Especially as the hospital remained 
open 24/7 throughout construction, 
scheduling and sequencing the differ-
ent trades throughout was certainly a 
challenge,” says Jeff Mulcahey, senior 
manager with Hammond Construction.

The structural steel-built atrium serves 
as a key feature of Hasenstab’s design. 

“Once we knew we would be bridg-
ing the gap between existing and new 
facilities, we needed to address provid-
ing a new entry point into the hospital,” 
Medziuch says, explaining that the 
expansive atrium fulfills that need. 

As a central focus for visitors, the 
atrium is finished with a variety of fea-
tures including tall stretches of wood 
paneling, a water-wall fountain and a 
variety of geometric patterns, not to 
mention lots of glass. 

“In designing this, we needed 
to consider a wayfinding element to 
make navigation friendly to patients,” 
Medziuch says. 

With this in mind, Hasenstab designed 
the eastern portion of the building as 
a “public side” of the entire campus. 
Massive glass windows cover the western 
walls of both the atrium and an adjoining 
corridor that stretches toward the north 
end of the building, allowing patients 

and other visitors to orient themselves 
from within the building.

In contrast, the western half of the 
building is treated as a “service side,” 
Medziuch says, which allows hospital 
staff to work efficiently and away from 
the public.

“We did a good job of sepa-
rating the public and services 
areas,” he says. “There is a front 
door and back door arrangement, 
which is advantageous for both 
staff and visitors.”

This and other design ele-
ments were adopted partially as 
a result of visits to approximately 
35 hospitals, which took place 
early in the planning process and helped 
to identify successful practice methods.

Medziuch says that ideas formed as a 
result of those trips and were combined 
with considerable input from Aultman’s 
staff.

“We gathered input from everyone 
who will be working in the new facility,”  

he says. “It was a collaborative effort 
between everyone.”

Moving up
While public elevators are accessible 

from the eastern side of the building, 
additional elevators for hospital opera-

tions are located to the west, including 
custom-designed, oversized elevators 
that can be overridden for emergency 
use by paramedics entering from a roof-
top penthouse – a helipad on top of the 
building is utilized by MetroHealth’s Life 
Flight emergency helicopter transporta-
tion service.

As Aultman Hospital serves as one 
of just five Life Flight bases in the 
region, the building not only includes 
the rooftop helipad but also includes 
living quarters for a doctor, nurse and 
two pilots who, working in shifts, reside 
at the facility 24 hours a day, seven days 

a week. 
“They have to be airborne 

within five minutes of getting 
notified of emergency,” Friedl 
explains. 

Because of the helicopter 
traffic, the building’s roofing 
system is a specialized PVC 
material that is resistant to jet 
fuel residue from the aircraft.

In addition to the Life Flight base, the 
16,000-square-foot rooftop penthouse is 
also home to the building’s air handling 
and other major mechanical systems.

“The mechanical penthouse was 
designed and prefabricated in North 
Carolina, transported up here in 44 
sections and then assembled onsite and 
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“Especially as the hospital remained open 
24/7 throughout construction, scheduling 
and sequencing the different trades was 
certainly a challenge.”

Jeff Mulcahey
Hammond Construction

BUILDING WALLS “We did a good job of separating the public and services areas,” says Architect Bob Medziuch. “There is a front door and 
back door arrangement, which is advantageous for both staff and visitors.” 

FINDING THE WAY Stretches of glass within 
a public corridor allow patients and other 
visitors to orient themselves from within the 
new building.
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connected to the building’s roof over a 
two-week period,” Friedl says. “As you 
might guess, the HVAC system at the 
hospital is pretty elaborate.”

Bio-terrorism was considered when 
designing the HVAC system at Aultman 
2010. For example, superheated and 
instantaneous hot water is available 
to kill waterborne pathogens and the 
HVAC system is fully ducted, which 
will prevent airborne contaminants 
from migrating between rooms when the 
return fan is on. Additionally, the elec-
trical feed, boilers and domestic water 
heating systems are dual fuel (power, 
natural gas and fuel oil). Air intakes for 
the air-handling units are located on the 
roof as opposed to ground level. 

“We also have super cooling for oper-
ating rooms, which allow us to drop 
temperatures by 10 degrees in 10 min-
utes,” Mulcahey says.

The rooftop utilities penthouse is sup-
plemented by a smaller utility room in 
the basement for water, fire pump, medi-
cal gas and electrical. 

Floor by floor

When planning the layout and design 
of the building, the hospital and archi-
tects conceived a four-part seasonal 
theme that would link but differentiate 
each of its four floors. Although the 
design elements are not as dominant as 

initially intended, subtle touches support 
this approach.

The fourth floor, adhering to a theme 
of spring with light wood and brighter 
colors, is home to the hospital’s birth-
ing center, providing families with a 
warm and comfortable setting for the 
childbirth process and recovery. Thirty 

of these Labor/Delivery/Recovery/
Postpartum (LDRP) birthing suites are 
clustered on the floor, as well as three 
C-section delivery rooms, an eight-bed 
ante partum unit, a six-bed triage unit 
and a 25-bed neonatal intensive care 
unit (NICU). Also located on this floor 
is an outdoor eating area.

The third floor, working from a muted 
summer design theme, is comprised of 
56 heart nursing unit patient rooms as 
well as shell space allotted for future 
growth.

The facility’s second floor carries 
an autumn design theme discernible 
through fabric choices and colors. This 
floor is home to the open-heart surgery 
department, which includes four surgery 
rooms, a 14-bed cardiac support intensive 
care unit (CSICU) and a 16-bed CSICU 
step-down for recovering patients. Office 
space is utilized by cardiologists and car-
diovascular surgeons. The balance of the 
space is open for future growth.

The first floor is home to the hospital’s 
outpatient heart services, which includes 

The Joseph A Jeffries Co.
“Your Outdoor Construction Specialists”

5211 Louisville Street NE
Louisville, Ohio 44641

330-454-6103
1-866-491-3764

www.josephajeffries.com
     

Proud to be part of the Aultman Hospital 2010 Project

SEASONAL STYLE When planning the design of the building, the hospital and architects conceived a four-part seasonal theme that would 
link but differentiate each of its four floors, most noticeable in the selection of fabrics and decorative panels behind some reception desks.

As Aultman Hospital serves 
as one of just five Life Flight 
bases in the region, the new 
building includes a helipad 
plus living quarters for pilots 
and dedicated medical staff.
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18 same-day beds, four cath labs, an 
electro-physiology (EP) lab, a shelled lab 
and specialty labs for stress, gamma and 
vascular testing. This floor also includes 
the hospital’s trauma emergency ser-
vices, which incorporates 48 universal 
treatment rooms and three highly spe-
cialized trauma rooms. 

“In the old facility, the layout of areas 
such as radiology rooms and computed 
tomography (CT) rooms was a little 
disjointed,” Friedl says. “A nice feature 

here is that we’ve incorporated all of the 
related functions directly into the ER, 
almost doubling the square footage of 
the old one but designing it to be very 
open. 

“Also, instead of having one central 
nurse station, there is a cluster of smaller 
stations to improve flow.”

The floor’s pediatrics area has a sepa-
rate waiting and entry room, designed 
with bright flourishes to appeal to young 
patients.

A matter of timing
In a variety of ways, timing 

was crucial to the success of the 
project. 

A major challenge was that the 
hospital needed to remain open 
and fully operational throughout 
construction. While construc-
tion was underway on the north 
end of the site, the existing ER 
entrance to the south of the new 
facility was fully and continu-
ously accessible. Once the new 
ER was completed, all equipment 
moved in and the helipad ready 
for action, the hospital needed to 
make a clean switch from old to 
new accommodations.

“Moving in was a complicated 
process,” Friedl says. “On the day 
we opened, we closed the old 
ER at 5:59 am and opened the 
new ER at 6:00 am. Signage was 
turned off at one and turned on 
at the other. As you can imagine, 
it was a tricky couple of hours.”

The construction effort didn’t 
end there. Site work was needed 

to quickly transform the old ER’s park-
ing lot into a main entrance for the new 
facility.

“By 7:30 am, we were disassembling 
the old facility,” Mulcahey says, noting 
that this work included removing a 
canopy and parking lot, as well as making 
grade changes to accommodate the new 
main entrance.

“Thanks to superb planning and 
execution, we were able to make the 

Safe Setting
Aultman Woodlawn allows recovering patients to practice everyday activities

Serving as the first phase of the Aultman 
2010 project, a new subacute skilled 

nursing and rehabilitation center was built 
two years ago just a few miles from Aultman 
Hospital’s main campus. The new facility, 
Aultman Woodlawn, creates an environment 
for patients to practice everyday activities in 
a safe environment before heading home 
after a surgery or other incident. 

“It’s a transitional space for recovering 
patients,” says Ed Friedl, vice president/direc-
tor of engineering for Aultman Hospital. “At 
the facility, patients can practice or re-learn 
daily activities from brushing teeth and doing hair to crossing 
streets and checking mail.”

For this purpose, Hasenstab Architects, Inc., and construction 
manager Aultman Engineering designed and built a variety of 
interactive vignettes, such as street crossings and curbs, a grocery 
store, a working kitchen and an ATM.

The rehabilitation function was originally situated in the hospital’s main campus, but relocating to a 23-acre offsite 
location served a dual purpose. The new facility not only offers expanded services and a more comfortable environ-
ment for patients, it also freed up space on the main campus for Aultman’s expansion and ongoing renovation. –MW 

Union carpenters will use these prevailing wage laws to:
• Protect the community from wasteful government spending
• Keep Ohio’s economy away from the pockets of out-of-town workers
• Build partnerships with local contractors to keep them productive
• Give Ohio entrepreneurs facilities that promote profitable business

A special thanks to our local legislators who stood firm 
and upheld the priorities of Northeast Ohio.

Today’s Union Carpenters…
Retooling, Rebuilding, & Rejuvenating for a Stronger Ohio

Ohio and Vicinity Regional 
Council of Carpenters
3615 Chester Avenue 

Cleveland, Ohio 44114-4694
216.391.2828 • www.ovrcc.com

Northeast Ohio's union 
carpenters and the
Construction Employers
Association thanks 
all of those who took 
the time to tell their 
government representative
that our region’s priorities
should be centered on 
supporting local work 
done by local hands. 
Our legislators recently
upheld prevailing wage
laws that were under
attack!

Construction Employers 
Association

950 Keynote Circle, Suite 10
Cleveland, Ohio 44131-1802

216.398.9860 • www.ceacisp.org
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move-in and switch without problems,” 
Friedl says.

Timing was key to the project’s suc-
cess on another level as well. At $62 
million for the construction of the facil-
ity, the cost of the project came out 
below estimated figures, which Friedl 
partially credits to simply a matter of 
good timing.

“Financially speaking, we were right 
on the money,” Friedl says. “We bid 

“Large Enough to Meet Your Needs, 
Small Enough to Care”

800-776-7181
www.sacomunale.com

Specialists in Automatic Fire Sprinkler Systems

P.O. Box 31314 |  Cleveland, OH 44131 | 216.328.9558
   RESTORATION, INC.

at just the right times and locked in 
before the recent cost increases in 
steel and oil occurred and also before 
national disasters like Katrina. It just 
seemed that every time something 
happened that affected the economy, 
we had locked in bids six months 
before. If we had bid this building 
today, we would have spent a lot more 
money.”

At the same time, Friedl credits the 
design and construction teams with 
success in completing the project on 
time and under budget.

“[Engineering firm] Scheeser Buckley 
Mayfield, Inc. and Hasenstab put a lot of 
foresight into the design and that helped 
the process,” Friedl says. “Hospitals are 
different than other facilities because 
the technology changes so frequently. 
Because of that preparation and the abil-
ity to make design changes efficiently, 
this project came together well.”

Friedl notes that cooperation and 
coordination between the design and 
construction teams was crucial.

“This was a large project,” he says. 
“We probably had 25 or 30 design-
ers working on the building, between 
the offices of Hasenstab, (Structural 
Engineer) Thorson Baker, Hammond 
and Scheeser Buckley Mayfield, Inc. We 

peaked at approximately 200 tradesmen 
on site, not to mention all of the equip-
ment, tools and trucks that needed to 
be coordinated. Considering the scale of 
this project, we were very pleased with 
how well it worked out. It was a very 
good process as all the groups worked 
well together.”

LIGHT TOUCH Aultman 2010’s fourth floor is 
home to the women’s health services. Lighter 
wood and color choices have been used to 
convey a bright, uplifting environment.

SPACE TO MOVE “A nice feature here is 
that we’ve incorporated all of the related 
functions directly into the ER, almost 
doubling the square footage of the old 
one but designing it to be very open,” says 
Aultman Hospital’s Ed Friedl. 

If you want the very best in design & quality for your 
building and construction needs, come to us for personal 
service. We welcome you to visit our showroom, which 
is equipped with the latest in motorized shades. Open 
Monday- Friday, 9 am to 5 pm.

• Residential 

• Commercial 

• Institutional

Design, installation, cleaning & repair experts 
operating with pride since 1922

Next to your windows, we’re the very best.

Art Window Shade 
& Drapery Company

3314 Prospect Avenue, Cleveland, OH 44115
Phone 216.361.2330 • Fax 216.361.1080

www.artwindowshade.com

   P

811 Brady Ave.
Barberton, Ohio 44203

330-861-0022

Michael Yerman
President
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T his month, we are going to com-
plete the discussion started in the 
March issue and hopefully take 

much of the mystery out of measures 
associated with multi-year cash flow 
analysis. You will recall that this type of 
analysis is forward-looking, incorporates 
future income potential and considers 
not only regular operating expenses but 
also non-regular expenses associated 
with capturing this potential income, 
such as tenant improvements and leasing 
commissions. When all the dust settles, 
we have an annual series of net cash 
flows over a time horizon. Now it’s time 
to talk about what this means.

Net Present Value (NPV)
Net Present Value is the first of two 

primary measures. I’m going to skip the 

textbook definition and instead provide 
some groundwork followed by a real-
world example. An NPV analysis simply 
allows an investor to back into a value, 
predicated on a series of annual net cash 
flows at a target return. 

Think back on our simple CAP rate 
analysis. If we know the NOI and have 
a target CAP, we can back into the price 
by dividing the NOI into the CAP. An 
NPV analysis is the same concept, just 
more advanced. We don’t have a single 
NOI but instead a series of net cash flows 
for several years. 

This introduces the time value of 
money, a critical concept in this analysis. 
The theory is that one dollar received 
a year from now is worth less than one 
dollar received today and the more years 
you have to wait to receive this dollar, 

Financial Yardsticks, Part III

the less that it is worth in terms of value 
today. 

Let’s look at a real-world example, 
as facilitated by the adjacent Table 1. 
Suppose we are analyzing a multi-tenant 
office building. Our hold time is five 
years and the target return is 10%. We 
estimate the annual net cash flows as 
illustrated in Column A. The cash flows 
vary as tenants expire and potentially 
renew or are re-leased. The first thing you 
will note is that potential sale proceeds 
are included in year five of this analysis. 
That is because all NPV models assume 
a sale at the end of the hold period. The 
value associated with the underlying real 
estate must be incorporated, otherwise 
it would unfairly influence the overall 
return. Think about a five-year CD. You 
get a regular interest payment and at the 
end of the five years, the original invest-
ment is returned. The same concept is 

employed here. Column B shows the 
cash flow for each year discounted back 
to today. The discount rate is the same 
as our target rate and the cash flows are 
compounded. So the $120,000 net cash 
flow in year two has to be discounted 
back for two years to arrive at the pres-
ent value and Column C tells how many 
years each number has been discounted 
back. The bottom of Column B shows 
the summation of each of these years, 
otherwise known as the Net Present 
Value (NPV). So what does all of this 
tell us? If we want to earn exactly 10% 
on our initial investment, we hold the 
property for five years and the annual 
future cash flows are exactly as shown 
(including the sale proceeds), then we 
can pay exactly $1,115,661 for the prop-
erty to achieve this return. If we pay less, 
our return will be greater and if we pay 
more, our return will be less.

Net Cash 
Flow

Discounted 
Cash Flow

Note

Year 1 $99,000 $90,000 Discounted back 1 year @ 10%

Year 2 $120,000 $99,174 Discounted back 2 years @ 10%

Year 3 $85,000 $63,862 Discounted back 3 years @ 10%

Year 4 $127,000 $86,473 Discounted back 4 years @ 10%

Year 5 (Sale) $1,250,000 $776,152 Discounted back 5 years @ 10%

Value Today $1,115,661 Summation of discounted cash flow

From beds to windows, 
we can help you keep 

them covered.

Table 1

Design/BuilD aDvantages:

216.334.2001 

www.dla-services.com • 8506 Lake Avenue, Unit B • Cleveland, Ohio 44102

Residential • Commercial • Light Industrial • New Construction • Renovations

• Accelerated project delivery

• Single source responsibility

• Project budgets finalized much earlier

• Eliminates waste & saves money

• Focused performance & effectiveness

• Construction professionals involved early

COMPLETE FINAL CONSTRUCTION
CLEANING

FROM FLOORS TO SKYLIGHTS 
WE CAN HANDLE ANY SIZE PROJECTS

CONSTRUCTION CLEANING SPECIALISTS

4067 Erie Street, Willoughby, Ohio 44094
Phone: (440) 946-3700 • Akron Phone: (330) 376-7272

Fax: (440) 946-8803
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u General Contracting

u Construction Management

u Design/Build

u Construction Consulting

Dunlop & Johnston, Inc.
5498 Innovation Drive,Valley city, Oh 44280 | www.dunlopandjohnston.com

330.220.2700  • 330.220.2771 fax

Setting the standard of excellence, from start to finish – since 1910

Internal Rate of Return (IRR)
If you understand the concept of NPV, 

then the Internal Rate of Return (or 
IRR) is easy, as it is the compliment 
of NPV. NPV tells us the value today 
based on a series of future cash flows 
discounted back at a targeted return. 
IRR tells us the targeted return based on 
the value today coupled with a series of 
future cash flows. By way of the above 
example, if we pay $1,115,661 for a 
property and the cash flows are as shown 
in Table 1, the IRR will be 10.0%. If we 
only pay $1 million, our IRR jumps to 
12.9% and if we pay $1.2 million, our 
IRR drops to 8.1%. This assumes, of 
course, that all of the future cash flows 
stay the same.

Chose your weapon
NPV and IRR are both very useful tools 

and choosing between them depends 
upon the application. NPV can help back 
into a range of purchase prices, allow-
ing the analyzer to consider a variety of 
scenarios that impact both income and 
expenses as well as determine the effect 
on pricing by adjusting the target return. 
IRR can help point to expected overall 
returns depending upon the initial pur-
chase price and the sales proceeds at the 
end of the hold period. 

The important thing to remember 
with both is that they are only as accurate 
as the income and expense assump-
tions. Even a moderate change in rent, 
lease-up time or tenant improvement 
allowances can have a dramatic impact 
on either of these measures. As the old 
saying goes: garbage in, garbage out. 

Alec J. Pacella is a vice president of investment 
sales at Grubb & Ellis. He can be reached at 
alec.pacella@grubb&ellis or 216-453-3098.

Member FDIC Equal Housing Lenderwww.shorebankcleveland.com

ShoreBank specializes in creative real estate 
finance solutions for the commercial developer.

Partner with the Bank 
that Knows your Business.

Our bankers have the knowledge and the experience to design 
a loan that is tailored to fit the unique needs of your business.

• Commercial Real Estate Loans
· Retail · Office/Mixed Use · Industrial/Brownfield

• Structured Finance
· Low Income Housing Tax Credits · Historic Tax credits

• Specialty Finance
· High Performance “Green” Buildings

For information about 
ShoreBank's Commercial 

Real Estate Lending 
call 216-681-8941

Heard Thru the Grubbvine
Hot Burrito Chipotlé Mexican Grill is surging in 
popularity, not only with fans of its overstuffed 
burritos but also with real estate investors. The 
new location at Cascade Crossing in Brooklyn was 
recently sold at a 6.5 CAP and was snapped up 
after only three days on the market and less than 
two weeks after being opened.... Short Term 
Hold Kimco Realty Trust, a large retail REIT with 
extensive holdings in Northeast Ohio, has hoisted 
the ‘For Sale’ sign on one of its centers in Fairlawn. 
This is significant because Kimco rarely sells any 
assets, particularly one they just purchased a few 
years ago. The center is expected to fetch upwards 
of $30 million. –AP

LICENSED ELECTRICAL CONTRACTOR

INDUSTRIAL &
COMMERCIAL SPECIALIST

◆ New
Construction

◆ Motor
Control Work

◆ Lighting
Design

◆ Telephone
Wiring

◆ Circuit
Breakers

◆ Industrial
Machines

◆ Computer
Wiring
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Upgrades
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Electrical Service • Construction
BONDED & INSURED

Over 25 Years Experience
FREE ESTIMATES

216•486•6688
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Lawler & Crowley Becomes 
The Crowley Group

Lawler & Crowley 
Constructors, LLC recently 
announced its name change 
to The Crowley Group, 
LLC. Allen L. Crowley, Jr., 
AIC, co-founded Lawler & 
Crowley Constructors, LLC 
in 1999 with James Lawler. 
Crowley has since acquired 
all of the interests of the 
company and announced the 
formal name change to the 
Crowley Group LLC effective 
on May 1, 2006.

The Crowley Group LLC 
focuses on all facets of con-
struction and, since its 
founding in 1999, has built 

facilities including grocery, 
retail, light industrial, institu-
tional and office spaces.

It offers construction man-
agement, general construction 
and program management 
services and provides a full 
range of construction ser-
vices for commercial, office, 
institutional, religious, light 
industrial, retail and grocery 
clients. The firm’s construc-
tion management services 
include budgeting, concep-
tual scheduling and planning, 
estimation, constructability 
reviews and multi-location 
coordination services.

For more information, visit 
the company’s new website at 
www.CrowleyGrp.com.

NCBIA Awards Recognize     
KS Associates

For the second year in 
a row, The North Coast 
Building Industry Association 
(NCBIA) has named 
KS Associates “Service 
Supplier of the Year” in its 
annual Circle of Excellence 
Awards program. The com-
petition recognizes area 
builders, developers, remod-
elers, suppliers and associates 
for industry achievements. 
Circle of Excellence Awards 
are the highest honor given 
by the NCBIA.

An independent panel of 
judges comprised of new-
home marketing professionals 

from out of the area selected 
KS Associates based on the 
firm’s approach to servic-
ing clients, degree of service 
delivery and involvement in 
the industry.

KS Associates also won 
“Brochure of the Year” in 
the Marketing categories. KS 
Associates’ new corporate 
brochure was chosen based 
on concept, copy, design, 
presentation, continuity and 
overall effectiveness.

KS Associates has com-
pleted numerous commercial 
and residential land devel-
opment projects of all sizes, 
many of which are for 
NCBIA members. The Land 
Development team specializes 
in developing innovative site 
designs that reduce improve-
ment costs and deliver a fast 
return on the property invest-
ment. KS Associates’ designs 
have resulted in award-win-
ning projects for developer 
clients.

Progressive Urban Real 
Estate Opens New Office

A newly finished space 
at 15520 Detroit Avenue 
was the setting for a grand 
opening celebration for 
locally owned and oper-
ated Progressive Urban Real 
Estate’s Lakewood office. On 
April 6, Lakewood Mayor 
Thomas J. George presented 
a proclamation to PURE 
President Keith Brown, Vice 
President David Sharkey and 
Lakewood Office Manager 
Deborah Konanec, welcom-
ing PURE to the city. Agents, 
staff and community mem-
bers gathered to view the new 
office and to celebrate the 
company’s new presence in 
Lakewood.

WALL TO WALL DESIGN...
A MEMBER OF R.M.G.R., INC.

Visit our complete kitchen and bath showroom at:
14801 Broadway Avenue, Suite B   •   Maple Heights, Ohio 44137

(216) 662-2870   •   Fax: (216) 662-9641   •   www.walltowalldesign.com

Customer service and
satisfaction is

our number one goal

• Custom kitchen and bath design
• Cabinetry and plumbing fixtures
• Countertops offered in Corian®,

granite, stone and laminates
including wood, self and beveled
edge

• Custom countertops/laminated
cabinet doors made to order in our
fabricating shop

• Free in-house design consultation

SE Blueprint, Inc.
2350 Hamilton Ave

Cleveland, Ohio 44114
Voice: 216-241-2250
Fax: 216-241-2075
www.seblueprint.com

Plans for your project follow a process, or cycle: from design, to bid, 
to build phase. SE Blueprint’s Plancycle.com is a secure online docu-
ment management system to help you manage this process using your 
web browser as the only interface. Plancycle.com offers a dedicated 
environment and specific tools for each phase of your project. 
• Secure, Easy Access, On-Line Document Management Through Plancycle 
• High Resolution Document Scanning with the Latest KIP Scanning Technology
• Document Finishing Services Including Dry Mounting, Laminating, & Binding 
• Blueprint Vectorization to CAD Format
• CD Creation, Duplication and Digital Data Storage

TESCO Builders Unveils Mueller Lofts Model Unit
Recently, TESCO 

Builders, Inc. unveiled 
their model unit at an 
event, which show-
cased an 80,000 square 
foot renovation to the 
former Mueller Electric 
building which is set 
to be transformed 
into 46 loft style con-
dominiums. 32 lofts 
will be located within 
the building and an 
additional 14 new 
penthouse suites will 
be constructed with 
a third floor vertical 
addition on top of the existing building. Over 200 people attended the event.

The project is located at 1583 East 31st Street in the Payne-Sterling neighborhood,
The ground level will include 46 heated interior parking spaces, with an additional 38 

off the street parking spaces available on site.
These unique loft units, designed by City Architecture will range in size from 910 to 

2,715 square feet and the new penthouse suites will be constructed from 1,275 up to 1,910 
square feet with great views of downtown.

All units include large glamour baths and kitchens, stainless steel appliances, granite 
countertops, bamboo floors, retractable bedroom walls (a special feature), custom finishes 
and large windows with great views.

For more information visit www.muellercondominiums.com or call 216-812-3500.

NEW VISION  TESCO Builders and City Architecture are transforming a 
former industrial space into 46 loft style condominiums in Cleveland.



46	 Properties | May 2006 	 www.propertiesmag.com   47	

News about people, products, places & plans

BILLBOARD

PURE is the leader in sales 
in the strongest housing mar-
kets in Cleveland, including 
the downtown, Ohio City, 
Tremont, Detroit Shoreway, 
Glenville/University Circle 
and Clifton-Baltic neigh-
borhoods. In addition, it 
represents more than 30 new 
construction developments 
in the city of Cleveland and 
First Suburbs. These develop-
ments are contributing to the 
revitalization of urban neigh-
borhoods across Northeast 
Ohio.

eBlueprint Introduces 99¢ 
File Download Feature

As part of the robust 
enhancements to its new 
website (www.eBlueprint.
com), eBlueprint, a lead-

ing reprographics company 
headquartered in Cleveland, 
recently launched a unique 
99¢ file download feature. 
Following in the footsteps of 
music industry icons such as 
Apple’s iTunes, eBlueprint 
will offer customers the oppor-
tunity to download digital 
files, including construction 
documents, specifications, 
contracts and bid forms from 
its website 24/7.

“We’re taking advantage of 
new technology to provide a 
valuable service to our cus-
tomers, while staying one step 
ahead of the competition,” 
says Mike Sutton, vice presi-
dent of sales for eBlueprint. 
“The introduction of our 
new file download feature is 
a significant innovation for 
the reprographics industry, in 

Call today for a free estimate
216.823.0064 or 800.GoCerta

www.certapro.com

with

Painting
Managed Properties

We Finance
Commercial Real Estate

A Relationship 
Lender

$860,000
Suburban Office Bldg.
Lakewood, Ohio

$1,025,000
Land Development
Avon, Ohio

Recent Financings

$1,750,000
Cluster Home
Development
Grafton, Ohio

$1,000,000
Garden Apartment
Norwalk, Ohio

$650,000
Garden Apartment
Oberlin, Ohio

$675,000
Office Condominium
Elyria, Ohio

Rick Winslow
Commercial Loan Officer

Office: (440) 323-7451
Cell: (440) 315-2798

rwinslow@northernsavings.com

Specializing in:
•	 Brick Repairs

•	 Stone Restoration

•	 Building Cleaning

•	 Concrete Restoration

•	 Caulking/Tuckpointing

•	 Water Repellents

•	 Total Repairs &
Replacement of Lintels,
Parapet & Terra Cotta

Preserving the Past with Pride and
Commitment for the future!

2521 Monroe Avenue • ClevelAnd, ohio 44113-4121
(216) 771-2112 • FAx (216) 771-0508

visit our Web PAge @ www.midstaterestoration.com

Mid State
RestoRation, inc.

Masonry restoration specialists since 1954
general, and a momentous 
event for eBlueprint from a 
local, national, international 
and corporate perspective.”

Registered users can down-
load or print files through 
the “projects” section of the 
website for 99¢ per page. 
Additional enhancements to 
the website include a propri-
etary planroom, coined my 
eBlue™, which allows cus-
tomers to create, manage, 
store, print and distribute 
documents from anywhere 
at anytime in password pro-
tected environment. 

Weyerhaeuser Company 
Launches iLevel

Designed to move beyond 
the traditional role of a sup-
plier to that of a value-adding 

provider, Weyerhaeuser 
Company recently unveiled 
iLevel (www.iLevel.com), 
the forest products compa-
ny’s new integrated business 

serving residential builders 
through dealers.

iLevel represents a new 
way of doing business within 
the residential structural 
frame industry, combining 
Weyerhaeuser’s proprietary 
products and services with a 
leading distribution network 
and innovative design soft-
ware tools. 

The approach seeks a 
unified solution for residen-
tial builders and dealers. 
Previously, Weyerhaeuser’s 
residential structural fram-
ing products and services 
were provided by five sepa-
rate businesses: Trus Joist®, 
Structurwood®, plywood, 
lumber and distribution.

Using iLevel, builders can 
walk into dealer locations 
with architectural plans and 

walk out with a robust and 
integrated solution for the 
home. This approach repre-
sents iLevel’s attempt to help 
improve each builder’s busi-
ness – from reducing time 
needed for installation and 
construction, to increasing 
profitability with value-
adding products.  

Many of Weyerhaeuser’s 
products and tools will remain 
the same – but now these 
products and tools are avail-
able through a coordinated 
effort.

DAS Construction Co. Wins 
Contractor Safety Award

The Northeastern Ohio 
Construction Labor and 
Management Safety Incentive 
Program has awarded 

Weyerhaeuser’s iLevel is an 
integrated business serving 
residential builders.

BILLBOARD
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DAS Construction Co. its 
“Contractor Safety Award.” 

DAS Construction Co. 
received the award after a full 
review of safety statistics and 
injury rates for the year 2005. 
The company’s ongoing 
commitment to improving 
employee safety and health 
was also taken into account.

The Safety Incentive 
Program is a collabora-
tive effort between the 
Northeastern Ohio 
Construction Contractors 
and the Building and 
Construction Trades Union. 

The program encourages 
union contractors and union 
craftspersons to be more 
aware of working safely on 
the jobsite. 

Reducing accidents is 
considered not only good 

economic sense, but also a 
moral obligation.

The Safety Incentive 
Program serves to lower 
injuries, illnesses and work-
ers’ compensation costs. The 
Building and Construction 
Trades unions, contractors 
and employer associations 
have pledged to cooperate in 
this effort to reward employ-
ees who work safely. 

HGTV Spotlights Heritage 
Lane Historic Homes 

Heritage Lane Historic 
Homes took center stage for 
HGTV’s cameras in April, 
when the network’s produc-
tion crews were on-hand to 
shoot footage for its public 
affairs campaign, HGTV’s 
Restore America initiative 

— a multi-million dollar 
partnership forged in 2003 
between HGTV and the 
National Trust for Historic 
Preservation. As part of the 
initiative, the site, located 
on East 105th Street between 
Wade Park and Ashbury 
Avenues in Glenville, will 
be featured in a public ser-
vice announcement, as well 
as a “salute” — a one-minute 
video that will feature the 
site’s rich history — that will 
air on HGTV and will be 
featured on the network’s 
popular website, HGTV.com
Built in 1910, the side-

by-side, two-and-a-half 
story wooden duplex struc-
tures reflect the prevalent 
American Foursquare style 
of architecture. Originally 
known as a popular desti-

nation for middle class and 
immigrant families looking 
for industrial work in the 
early 20th century, Heritage 
Lane Historic Homes was 
built during a period of 
rapid growth in Cleveland. 
In the 1960s, the neighbor-
hood gained renown during 
the Civil Rights Movement 
when Dr. Martin Luther 
King addressed a crowd of 
10,000 at the neighborhood’s 
Cory Methodist Church. 
Later, Malcolm X delivered 
his famous “The Ballot or 
the Bullet” speech at the 
same podium. 
The Famicos Foundation 

was awarded a $75,000 
grant to rehabilitate three 
of the community’s homes 
into single-family dwellings 
and it plans to renovate 13 

Cleveland
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additional residential struc-
tures in the city’s National 
Register Historic District. 
The rehabilitation of the 
Heritage Lane Historic 
Homes is a comprehensive 
redevelopment program that 
is designed to be a cata-
lyst for the transformation 
of the Glenville area into 
a competitive, economically 
integrated neighborhood. 
HGTV’s Restore America 

initiative focuses on the role 
preservation plays in the 
revitalization of America’s 
communities. For the 2006-
2007 year of the initiative, 
HGTV is donating $1 mil-
lion to help fund the selected 
communities’ revitalization 
projects with grants ranging 
from $25,000 to $100,000. In 
addition, each site also will 

receive exposure through on-
air and online content from 
HGTV. To date, 11 new sites 
have been chosen from the 
grant applications sent in by 
nonprofit organizations and 
public agencies from across 
the country. One require-
ment for applicants is that 
their site must be currently 
engaged in the restoration 
of a historic structure so as 
to provide viable residential 
space for its community. 

CB Richard Ellis Announces 
Marketing Coordinator 

Promotion

The Cleveland office of 
CB Richard Ellis (CBRE) 
is pleased to announce the 
promotion of Jennifer Priest 
to the position of Marketing 

Coordinator and lead Web 
Publisher for its Cleveland 
and Akron offices. In her 
new role, she is respon-
sible for implementing 
corporate branding speci-
fications and standards for 
CBRE, as well as enhancing 
the local offices’ market-
ing platforms. Priest works 

closely with sales profession-
als, marketing assistants, 
researchers and administra-
tive assistants regarding their 
marketing needs and client 
requirements.
In 1997, Priest joined 

CB Richard Ellis as an 
information management 
coordinator. For more than 
five years, she headed up the 
research department, oversee-
ing researchers and working 
directly with the sales pro-
fessionals. She administered 
and maintained the office’s 
proprietary property data-
base, provided computerized 
mapping services and han-
dled market and business 
research, as well as writing 
market reports.
Between 2002 and 2004, 

Priest was employed with a 

Jennifer Priest
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web-based research provider, 
servicing approximately 200 
commercial real estate pro-
fessionals in Northeastern 
Ohio. She was responsible 
for managing operations in 
Northeastern Ohio, includ-
ing supervision of customer 
service representatives, 
training and retention of cus-
tomers, and implementing 
sales and marketing initia-
tives for the region.
In January 2005, she returned 

to CBRE’s Cleveland office 
as a project administrator. 

ALL Erection Expands Fleet 
of Cranes

 Four new Model 16000 
Manitowoc Crawler Cranes 
are the newest addition to 
the world’s largest late-model 

Manitowoc fleet with EPIC® 
controls at ALL Erection and 
Crane Rental Corporation. 
The high-efficiency, high-
capacity, 400-metric-ton 
crane can lift 441 U.S. tons at 
a 21-foot radius. In addition, 
the 16000 model features a 
300-foot heavy-lift boom and 
an up-to-275-foot luffing jib. 
Standard line pull is 35,000 
pounds. With its 275-foot 
luffing jib and 157-foot main 
boom, the crane can lift 40 
U.S. tons to a height of 430 
feet and a 100-foot radius. 
And, with a 23-foot wind-
form upper boom point, it is 
the premier lift crane in the 
wind energy segment of the 
market.
ALL, with four units in its 

fleet, was the first company 
to take delivery of the new 

cranes. The modular design 
makes Model 16000 easy 
to transport and assemble 
— the crane packs into 18 
trailer loads — and its many 
performance features make 
it a workhorse contractor’s 
crane as well as a rigger’s 
crane. ALL erectors are fully 
trained in the technical and 
safety operation of the new 
crane, offering contractors 
the ability to get up to speed 
on a job without having to 
train their own personnel on 
the new equipment.

Atwell-Hicks Wins Team NEO 
Success Award

Land development con-
sulting firm Atwell-Hicks 
was named a Team NEO 
Success Award winner by 

Inside Business Magazine and 
the Northeast Ohio based 
nonprofit Team NEO. The 
award recognizes the fastest-
growing companies in the 
Northeast Ohio region based 
on revenue performance and 
employee growth.
“The Team NEO Awards 

identify businesses, like 
Atwell-Hicks, that are 
making an impact by growing 
and expanding their invest-
ment and employment in the 
region,” says Bob Beaugrand, 
director of operations for the 
Solon office. “Winning this 
award is a testament to our 
dedicated staff and our loyal 
clients.”
After launching the Solon 

office in August 2004 with 
three full-time employees, 
the office now supports 39 

full-time team members. 
Additionally, Atwell-
Hicks has averaged a 25% 
annual growth rate for the 
past two decades.
The top performing 

companies were honored 
at a luncheon on March 
16 and were included in 
the March feature issue of 
Inside Business Magazine.

North Coast Capital Breaks 
Ground on Rosewood Place

In late April, North Coast 
Capital Partners, a local 
real estate management 
and development company, 
broke ground on a brand new 
29,000-square-foot mixed-
use project in Lakewood. 
The development, named 
Rosewood Place, will com-

bine an existing vacant used 
car lot on Detroit Avenue 
and an existing two family 
home on Rosewood Avenue.
Rosewood Place will offer 

5,880 square feet of retail and 
11 new two-story luxury town 
homes. The development 
will combine urban living 
with a sense of community, 
while blending with existing 
shops, offices, restaurants and 
nearby recreational activi-
ties. The Rosewood Place 

project will increase 
both the tax base and 
total tax revenues for 
the City of Lakewood. 
All tax revenues gener-
ated from the project 
will benefit both the 
City and the Lakewood 
Public Schools.
D-A-S Construction 

has been hired as the 
general contractor for the 
project. 

Collins Gordon Bostwick 
Announces Staff Changes

Collins Gordon Bostwick 
Architects is pleased to 
announce the following pro-
motions: Michael C. Zambo 
AIA is now a principal, 
Richard L. Ortmeyer AIA 
LEED A.P. is a senior associ-

ate, Jennifer D. Cole AIA 
is an associate, and Judith 
McGlinchy AIA is an asso-
ciate.  
Recent additions to the firm 

include Randy Doi AIA, 
Andrew Henke, Stacy Litten, 
Michael Molinski, Diana 
Nicklaus-Garton, Amit Oza 
and Jennifer Storey.  
Founded in 1962, Collins 

Gordon Bostwick Architects 
is a Cleveland based, full-
service architectural design 
firm providing architectural 
design, master planning, pro-
gramming, interior design, 
graphic design, project man-
agement, and construction 
administration services for 
healthcare, education, inte-
rior, civic, commercial and 
office, and institutional cli-
ents.   P

Rosewood Place
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individual must “demonstrate exclusive 
possession and open, notorious, con-
tinuous and adverse use” of the property 
in question for a period of 21 years 
(Morris v. Andros, 158 Ohio App. 3d 
396; 2004). In order to prove such a 
claim, an individual must provide clear 
and convincing evidence with respect 
to each of the five aforementioned ele-
ments (Grace v. Koch, 81 Ohio St. 3d 
577; 1998).

If a property owner is able to establish 
each of the aforementioned elements, 

he or she can become the owner of the 
property over which the control was 
exerted. In the recent case of Galehouse 
v. Geiser (2006 Ohio 766; Wayne 
County), the Court of Appeals found 
that a person was entitled to ownership 
of certain property by virtue of adverse 
possession. In that case, the plaintiff 
used his neighbor’s property by erecting 
a fence and constructing a shed on the 
parcel in 1974. The property was then 
used continuously until 1997 by the 
plaintiff, at which time the defendant 
parcel owner demanded that the plain-
tiff remove items of personal property 
from the land. Despite complying with 
such request to remove the personal 
property, the court found that the statu-
tory period of 21 years had already been 
satisfied and that ownership was vested 
in the neighbor.

When one attempts to obtain title to 
property by virtue of adverse possession, 
he or she must be absolutely certain to 
have complied with each of the five 
aforementioned criteria. The element 
that often is the toughest to prove is 
adverse use of the property. If a prop-
erty owner has acquiesced in or given 
permission to use the property to the 
neighbor, such use is typically not found 
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Ohio law recognizes that a neighbor-
ing property owner can acquire title 
to another’s property through adverse 
possession. The concept of adverse pos-
session has been recognized in Ohio for 
well over a century. That being said, it is 
often misunderstood and misinterpreted 
by laypersons in dealing with real estate. 

For purposes of this article, we will 
explore what constitutes adverse pos-
session and some of the characteristics 
to be aware of in dealing with your own 
property or your neighbor’s property.

The elements of adverse possession 
are well defined. In order to prevail 
on a claim for adverse possession, an 
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Neighbor Beware: A Primer on Adverse Possession

DAVID W. WOODBURN

For many, springtime conjures up images of fresh blooming gardens 
and fresh green lawns to be enjoyed by the family when weather 

permits. As pleasing as this image is, springtime also brings with it yard 
work and the headaches that go with repairing fences, planting new 
gardens and generally improving one’s property. Occasionally, when the 
fences are constructed or gardens planted, individuals unintentionally 
(or intentionally) encroach onto another’s property. If care is not taken 
and one fails to “protect” his or her property, it is possible that title to 
such property over time may legally vest in an encroaching owner. 

The concept of adverse 
possession has been 
recognized in Ohio for well 
over a century. That said, it 
is often misunderstood and 
misinterpreted by laypersons 
in dealing with real estate. 
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law requires that each case of adverse 
possession rest on its own peculiar set of 
facts (Bullion v. Gahm, 164 Ohio App. 
3d 344; 2005).

All in all, relying upon adverse posses-
sion to establish ownership of property is 
a risky proposition at best. However, if 
one has intentionally exerted sufficient 
control over the property so as to meet 
the five elements, it is safe to say that 
he or she most likely will be found to be 
the true owner of such property. For that 
reason, property owners should always 
take care in confirming where individual 
property lines, fences, and gardens are 
situated to make certain that neither the 
property owner nor his or her neighbor 
is taking property from the other.

The material appearing in this article is 
meant to provide general information only 
and not as a substitute for legal advice. 
Readers should seek the advice of their 
attorney or contact David at dwoodburn@
bdblaw.com or 800.686.2825. This article 
may not be reprinted without the express 
permission of Buckingham, Doolittle & 
Burroughs, LLP © 2005.
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to be adverse. For example, in Polascak 
v. Swank (2006 Ohio 77; Guernsey 
County), the plaintiff was found not to 
have taken title by adverse possession 
despite the fact that he and the prior 
owners had fenced in a portion of the 
property and used it for their own ben-
efit. Testimony at the trial established 
that the legal owner to the property had 
in fact given permission to the plaintiff to 
have dirt dumped on the property prior 
to the expiration of the 21-year period. 
More so, testimony revealed that several 
trees had been cut, the area mowed and 
other equipment brought onto the area 
by the property owner during the period 

of dispute. Accordingly, the plaintiff’s 
use of the property could not have been 
completely adverse and exclusive. For 
that reason, the plaintiff’s claim for 
adverse possession failed. 

Most individuals falsely believe that 
simply mowing or landscaping a property 
is sufficient to establish adverse posses-
sion. In the recent case of Galbraith v. J. 
J. Detweiler Enterprises, Inc. (164 App. 
3d 332; 2005), the court recognized that 
a property owner’s possession of a 12-
foot-wide of strip of land which is used 
as a pasture was not exclusive or adverse 
to the neighbor’s ownership even where 
the land owner used a livestock fence to 
enclose the land. In that instance, the 
landowner did not place improvements 
on the strip and the mere use of the 
pasture did not necessarily exclude the 
title owner from using the property in 
other ways or for other purposes. A key 
item to remember in any analysis is that 
when deciding whether a property has 
been taken by adverse possession, the 

FUME-FREE REMOVAL & EXCAVATION THROUGHOUT OHIO & MICHIGAN

CORE DRILLING • ASPHALT SAWING • SLAB SAWING • WALL SAWING

Relying on adverse possession 
to establish ownership of 
property is a risky proposition 
at best. However, if one has 
intentionally exerted sufficient 
control over the property so as 
to meet [criteria], it is safe to 
say that he or she most likely 
will be found to be the true 
owner of such property.

   P
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R ecent analysis done by the National 
Association of Realtors (NAR) 
reports that home sales should 

generally level out and remain at histori-
cally high levels in 2006.

According to NAR, mortgage inter-
est rates are trending up but will remain 
favorable. Economic growth and job 
creation are providing a favorable back-
drop for the housing market, but rising 
interest rates have an offsetting effect. 
NAR believes that housing sales will go 
up and down throughout the year, but 
will remain on the high plateau of recent 
years. They believe this will be the third 
strongest year in history.

Growth in the U.S. gross domestic 
product is forecasted at 3.7% in 2006, 
while the unemployment rate should 
average 4.8%. 

Existing-home sales are projected to 
drop 6% to 6.65 million this year from a 

record 7.08 million in 2005. New-home 
sales are likely fall 10.9% percent to 1.14 
million from the record 1.28 million 
last year – both sectors would see the 
third best year following 2005 and 2004. 
Housing starts are forecast at two million 
in 2006, which is 3.2% below the 2.07 
million in total starts last year.

NAR believes home prices will cool, 
but not as much as stated in earlier 
projections. The national median exist-
ing-home price for all housing types 
is likely to increase 6.4% this year to 
$221,700, while the median new-home 
price should rise 2.3% to $242,700.

Inflation as measured by the Consumer 
Price Index is seen at 3.4% in 2006. 
Inflation-adjusted disposable personal 
income should grow 3.8% this year.

Jolyn Brown, ABR, LTG, is chairman of the 
board for the Cleveland Area Board of Realtors.

Housing Market to Remain Strong Overall

   P
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MECHANICAL SYSTEMS

I t is not news to anyone that energy 
costs, especially natural gas are on the 
rise. Of course, many of us remember 

this is not the first time around and it is 
unlikely to be the last. We must invest in 
more intelligent methods of controlling 
our energy use.

Unfortunately it is becoming common 
for me to find high efficiency boilers 
installed in systems that in no way 
match the conditions needed to reach 
peak performance. In most cases this 
happens not through intentional decep-
tion but as a result of misinformation. As 
a property owner, you are well aware of 
the value of choosing an efficient heat-
ing system. I’m sure you are also aware 
of the added costs over a more tradi-
tional product. Efficiency is more than a 
number achieved by any single piece of 
equipment. Just as the automotive mile-
age standards are at best a comparison 
of performance between brands and true 
performance varies with the driver, the 
boiler ratings listed by manufacturers can 
bear little resemblance to actual perfor-
mance in a given installation.

The heat loss of a structure is a 
function of the components of the 
building exterior and the temperature 
difference between the inside and out-
side. Obviously if you can add resistance 
to the exterior walls you will reduce the 
heat migration to the outside.

A properly conducted heat loss will 
usually show that windows, through 
infiltration, are the largest single contrib-
utor to energy losses. Any improvement 
made here has the benefit of impacting 
both heating and cooling costs.

Heat losses are linear which simply 
means that as the temperature outside 
becomes colder the heat lost increases in 
a fixed proportion (see graphic). Because 
of this, full output is required only for the 
extreme cold temperature that occurs 
for short periods of time. A perfectly 

sized system must accommodate this 
extreme and is therefore too large for 
the conditions that occur the greater 
amount of time. Attempting to match 
the heat needed is the reasoning behind 
modular boilers (small boilers brought 
on in steps) and why their market share 
has been growing. The development of 

reliable modulating burners has greatly 
expanded the options for system effi-
ciency.

The ability to modulate or match the 
fuel input to the heating load is a critical 
factor to reducing energy costs. 

It is important however to consider 
the limitations of the equipment as 
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consistently train and update their union craftspersons on 

the latest construction technology, methods, standards and 
safety measures. This ensures our customers receive quality 
sheet metal applications and heating ventilation and air 
conditioning systems installations – every time!

… and our HIGH STANDARDS

Sheet Metal and Air Conditioning Contractors’ National 
Association (SMACNA) of Cleveland & Northeast Ohio members 

employ only the best-trained and most highly skilled workers.

For more information, contact SMACNA!

Sheet Metal and Air Conditioning Contractors’
National Association, Cleveland Chapter
6058 Royalton Road
North Royalton, OH 44133
Phone: (440)877-3500
Web Site: www.smacnacle.org

The voluntary technical standards and manuals developed 
by SMACNA contractors address all facets of the sheet metal 
industry and have gained worldwide acceptance by the 
construction community, while the American National Standards 

Institute has accredited SMACNA as a standards-setting 
organization. SMACNA’s Technical Resources Department fields 
several thousand technical questions annually from architects, 
engineers, manufacturers and government personnel.

SMACNA contractors handle all aspects
of the sheet metal industry, including:

• HVAC
• Residential
• Industrial
• Architectural
• Kitchen
• Manufacturing
• Testing & Balancing
• Siding & Decking
• Custom Fabrication
• Service

100%

50%

0%

700F 32.50F 50F

HEAT
OUTPUT

OUTSIDE TEMPERATURE

POWER VS. TEMPERATURE Heat losses are linear which simply means that as the 
temperature outside becomes colder the heat lost increases in a fixed proportion. 
Represented graphically from 70 degrees Fahrenheit inside and 70 degrees outside to 
design temperature, the amount of heat needed to maintain inside temperature would 
look like this.
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they relate to the system in which it is 
installed. 

For example, conventional cast iron 
boilers must maintain a return water tem-
perature above 140 degrees Fahrenheit 
to prevent thermal shock and damaging 
corrosive condensation. 

If a boiler of this type cannot take 
advantage of low temperature operation 
without additional piping and controls, 
is this a smart product to install? 

Can the minimum return temperature 
be maintained with modulating burners 

or modular boilers or must more boilers 
be fired to keep the minimum tempera-
ture needed to protect the installation? 

If the temperature is allowed to creep 
lower, the corrosion that develops will 
drastically decrease the heat transfer into 
the water and increase the heat going 
out the flue.

Older systems installed before modu-
lating burners and condensing boilers 
were traditionally designed around 180 
degree Fahrenheit water temperatures. 
These systems often can take advantage 
of high efficiency products if some pre-
cautions are taken. 

A key step toward lowering energy 
costs is to evaluate the terminal units 
(heating radiators, coils, baseboard, etc) 
in your system. 

Are they well maintained, kept clean 
so as to allow airflow and heat transfer? 

In the case of baseboard heat espe-
cially, is there sufficient opening at the 
bottom or has it been blocked by the 
addition of carpet or added floor layers? 

PiPeline
Plumbing Co.

pipeline1@aol.com  •  330.253.3832

Fire Sprinkler installation
• Commercial & Industrial Plumbing
• Medical Gas Plumbing

Specializing in Computerized 
Preventive Maintenance
& Service Contracts

Brennan
and associates

Heating & Cooling
Commercial, Industrial & Residential

24 Hour Services
(216) 391-4822 

www.brennanhvac.com

Design, Build & Installation 

In Business Over 30 Years

“Trust Your Professionals”

A key step toward 
lowering energy costs is 
to evaluate the terminal 
units (heating radiators, 
coils, baseboard, etc) in 

your system. 

WARREN ROOFING
& INSULATING CO.

WARREN ROOFING
& INSULATING CO.

Telephone: 440/439-4404 
Fax: 440/439-7523

7015 Krick Road 
Walton Hills, Ohio 44146

Commercial/Industrial Roofing and Sheet Metal

#1 IN SERVICE

Waste collection you can depend on!

216-441-6300
8123 Jones Rd., Cleveland, Ohio 44105

&

Apartments    Commercial
Municipalities    Industrial
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"Tops in Building 
Services Since 

1984"

Night or Day We’re On Our Way!

W.F. Hann & Sons/HAVSCO 
provides comprehensive, 

single source contracting for 
commerical HVAC services. 

When you need help, we’re there!
• COMMERCIAL AIR CONDITIONING • HEATING • UPGRADES AND RENOVATIONS
• PLUMBING SERVICES & INSTALLATION • FULL-SERVICE MAINTENANCE AND 
REPLACEMENT PLANS • COMMERCIAL PROPERTIES • SCHOOLS • CHURCHES

5108 Richmond Road • Bedford Heights, Ohio
PHONE (216) 831-4200  FAX (216) 464-2523

DUST-HOG®
DUST COLLECTION SYSTEMS

SSMMOOGG--HHOOGG®

ELECTROSTATIC PRECIPITATOR SYSTEMS

SPACE COMFORT CO.SPACE COMFORT CO.
Sales And Service Since 1964

HVAC / Pollution Control • Design • Build Services

Space Building Systems

• Managers      • Consultants      • Contractors

Space Environmental Group

• Design      • Build      • Installation

216-281-2000 • 800-203-9645
Fax: 216-281-8420

5201 Clark Avenue   •   Cleveland, Ohio 44102

Have the radiators been altered by 
decorative coverings that block or slow 
the transfer of heat? 

Is there enough heating surface to heat 
the area at lower temperatures? (Adding 
baseboard or radiator sections can pro-
vide an astounding payback.)

Another key is selecting the best 
mechanical contractor to fulfill your 
needs.

I have heard it has been said that 
everything you need to know in this busi-
ness you learned by the seventh grade 

– if you were paying attention. OK so 
perhaps that’s a slight exaggeration but 
there really is no substitute for common 
sense and some healthy skepticism.

In my experience it is wise to choose 
your mechanical contractor in the same 
way you would a physician. You know 
your own lifestyle needs and symptoms 
best. You observe and evaluate the exam-
ination, listen to the diagnosis and the 
proposed solution, and finally ask any 
questions you may have. 

A good GP may refer you to a special-
ist – someone more experienced in a 
particular field of study. 

Keep in mind there is often more than 
one way to solve a problem but not all 
will provide the cost/benefit ratio best 
suited to your goals.

Author Louis Spilker is a heating special-
ist at The Cleveland Plumbing Supply 
Company (143 E. Washington St., 
Chagrin Falls; phone 1.440.247.2555; fax 
1.440.247.2116). In addition to a wide 
range of plumbing products, The Cleveland 
Plumbing Supply Company’s heating depart-
ment has over 70 years experience and 
specializes in high efficiency hydronic and 
steam systems.

It is wise to choose your 
mechanical contractor 
in the same way you 

would a physician.

   P
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section of Cleveland, offer the largest 
inventory of commercial cast iron boil-
ers in stock and ready for immediate 
delivery in the Greater Cleveland area,” 
Bango says. 

A complete line of accessories com-
plements the boiler stock with such 
names as McDonnell & Miller controls, 
Armstrong Pump, Hoffman Speciality 
and Danfoss, to name a few. 

The heating department, with five 
experienced sales technicians and man-
aged by David Honkla, is one of the 
most knowledgeable heating and HVAC 
departments in the Northeastern Ohio 
area. 

“The combined experience of those 
individuals offers customers more than 
100 years of heating expertise,” Bango 
says. 

Energy efficiency
“With the rise in energy costs facing 

all of us, we have expanded our inven-
tory of energy efficient products,” Bango 
says.

Additions to Woodhill Supply’s 
product offerings include the Peerless 
Pinnacle high efficiency stainless steel 
boiler with 92%-95% efficiency and the 
Raypak Advanced Design boiler with up 
to 97% thermal efficiency. Rounding out 
the offering of high-efficiency products is 
the Dunkirk Quantum Series hot water 

J.V. Janitorial Services, Inc.
Provides STEAM CARPET CLEANING to

Commercial and Residential Clients

Window Cleaning
1230 Schaaf Road 216-749-1150 
Brooklyn Heights, OH 44131 www.jvjanitorial.com

F or 40 more than years, Greater 
Cleveland area contractors, build-
ers, management companies and 

hospitals have relied on Woodhill Supply 
for their pipe, valve and fitting, plumb-
ing and HVAC needs. 

Founded in 1958, Woodhill Supply 
has grown each by focusing on customer 
needs and expanding its product offerings 
in response to those requirements – the 
latest of which is online sales of Rigid, 
Milwaukee and Dewalt tools sold online 
at www. woodhillsupplystore.com. 

Inventory, experience & knowledge

Woodhill Supply is one of the Greater 
Cleveland area’s larger, privately held 
wholesale distributors of pipe, valves 
and fittings, plumbing, HVAC, tools and 
industrial hardware. 

“Our wide ranging inventory, knowl-
edgeable staff and custom services are 
readily available to meet every need 
for our customers throughout Northeast 
Ohio and beyond,” says Steve Bango, 
Woodhill Supply’s sales manager. 

In addition to a long list of name-
brand products such as American 
Standard fixtures, WeatherKing warm 
air furnaces and air conditioning and 
Peerless, Dunkirk and Raypak residen-
tial and commercial boilers, Woodhill 
custom fabricates cast iron radiators for 
heating systems and offers Radiant floor 
heat and ice melt systems.

“Our sprawling 300,000 square 
foot warehouse on Biedler Road in 
Willoughby, combined with our branch 
location in the heart of the Little Italy 

Industry Profile: 
Woodhill Supply Celebrates 40 Years of Customer Satisfaction
By Jeanne Bluffstone

Specializing in repair & restoration on all commercial buildings

17727 South Miles Road • Cleveland, Ohio 44128 • 216.587.4249 • Fax: 216.587.4217

Call today for a free analysis proposal 

• leak investigation • balcony repair

LOCAL LOOK Woodhill Supply is one of 
Greater Cleveland’s larger local, privately held 
distributors of HVAC tools and hardware.
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MECHANICAL SYSTEMS

fabricated countertops, including solid 
surface, and a complete selection of 
faucets, tubs, whirlpools, shower and tub 
surrounds and shower doors.

Woodhill also has a tool rental depart-
ment that rents a complete line of 
in-house maintained contractor grade 
tools. The right tool makes the dif-
ference when tackling projects and 
Woodhill has the right tools for rent at 
competitive rates.

The full service pipe fabrication shop 
at Woodhill is one of the largest in the 
Greater Cleveland area. It can thread up 
to 12-inch pipe and grove through 24 
inches. Special threading requirements 
are no problem for Woodhill BSPT, 
NPSM or Dryseal, to name a few that are 
handled on a regular basis in the shop. It 
can also drill holes, make-on sprinkler 
fittings or fabricate a flanged spool piece 
to your exact requirements. 

“Our slogan for the past 40 years says it 
all,” Bango says. “If you need pipe, valve 
and fitting, plumbing, HVAC, tools or 
industrial hardware, Woodhill Supply is 
truly your one stop source.”

For further information on Woodhill Supply 
and its diverse list of offerings, feel free to 
contact Steve Bango at 440.269.1100. 
Woodhill Supply is located at 1862 E. 
123rd St., Cleveland, and 4665 Beidler 
Road in Willoughby.

boiler. Complementing this equipment 
is its stock of Tekmar boiler controls to 
get the maximum benefit and cost sav-
ings for each energy dollar spent.

Property management companies 
concerned with water cost and water 
conservation will want to talk with 
Woodhill about solutions such as the 
Niagara Flapperless Toilet, a product 
that is in stock and can save up to 47% 
on water bills when used with Niagara 
shower heads and aerators. 

A new service – leasing
In an effort to better serve customers, 

Woodhill Supply has recently become 
affiliated with several large capital 
equipment leasing companies. Along 
with extensive products and expertise, 
Woodhill now offers some creative 
financing alternatives for plumbing 
or heating projects. Those innovative 
methods address rising energy costs 
without a large upfront investment and 
have low monthly payments and pos-
sibly some tax savings.

A complete list of offerings
“If you need a contractor for a project, 

Woodhill can provide a list of qualified 
contractors in your area to handle any 
project regardless of how large or how 
small,” Bango says. 

Woodhill also carries a complete line 
of kitchen cabinetry, custom in-house 

• COMPLETE
INSPECTION/ASSESSMENT OF
FAÇADE CONDITIONS

• TUCKPOINTING/CAULKING

• BRICK & STONE
REPAIR/REPLACEMENT

• SEALING/WATERPROOFING
• CLEANING/PRESSURE WASHING

SPECIALIZING IN EXTERIOR MASONRY REPAIR & RENOVATION SINCE 1972

216-881-4142 4408 St. Clair Ave.
Fax: 216-881-6557 Cleveland, Ohio 44103

COMPLETE FINAL CONSTRUCTION
CLEANING

FROM FLOORS TO SKYLIGHTS 
WE CAN HANDLE ANY SIZE PROJECTS

CONSTRUCTION CLEANING SPECIALISTS

4067 Erie Street, Willoughby, Ohio 44094
Phone: (440) 946-3700 • Akron Phone: (330) 376-7272

Fax: (440) 946-8803

Got Mold?
Mold found indoors may cause harmful effects like
allergies, bronchitis and asthma. This translates into

higher absenteeism, health insurance premiums,
and Workers’ Compensation claims.

216-281-8700
www.deltawhq.com

5215 Denison Avenue
Cleveland, OH 44102-5847

Indoor Air Quality Specialists
in Mold Remediation and HVAC Systems Cleaning

   P

CLEANING UP Woodhill carries a complete 
selection of faucets, tubs, whirlpools, shower 
and tub surrounds and shower doors.

8666 Tyler Boulevard (440) 255-5800
Mentor, Ohio 44060 (440) 255-1508 Fax

www.jance.com

JANCE CONSTRUCTION LLC.
Established 1 970

• General Contractor

• Construction Manager

• Design – Build

“Building Confidence”
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ing, field superintending and welding. 
Son-in-law Kenny Boyer is a licensed 
electrician, designing/installing a range 
of electrical controls. 

The company has between 14-17 
employees depending on the current 
workload and are active members of the 
Refrigeration Service Engineers Society 
and Air Conditioning Contractors of 
America. 

 “The more we can do in-house for 
our customers helps ensure a successful 
project and keeps the price down,” Lynn 
Lisco says. “That’s why our customer 
base is steady and growing.”

ontractors
    lumbingcP

The complete plumbing solution.

• Full Service Plumbing
• Industrial, Residential & Commercial
• Free Estimates
• Licensed, Bonded & Insured
• No Extra Charge For Nights, Weekends & Holidays

440.942.2582
www.contractorsplumbingonline.com

GMC
Green Mechanical Corp.

greenmechanical@adelphia.net

330.666.9793

3428 Tee Drive, Fairlawn, OH 44333

         
9700 Rockside Road, Suite 290 

Cleveland, Ohio  44125 
Tel:  216/901-6711 
Fax: 216/901-6712 

www.iec-inc.cc 
    

info@iec-inc.cc 

“Engineering Relationships… 
                             Not Just Buildings” 

Mechanical•Electrical•Plumbing• Structural•Information Technologies 

W ith more than 30 years 
of company experience 
in providing quality 

mechanical service and installa-
tion, Lisco Heating & Cooling 
performs work on industrial 
complexes, high-rise offices and 
apartments, shopping malls and 
schools, as well as residential 
customers.

Serving Cuyahoga County 
and the surrounding areas, the 
company takes pride in provid-
ing turnkey services:
• complete sheet metal fabrica-

tion shop
• engineering and design ser-

vice
• new construction projects

• welding
• electrical controls
• air balancing

• plastic, stainless and galvanized 
hoods and duct systems
• ongoing maintenance and 
emergency service
•  hot water and steam boilers

This capability also extends 
to uncommon projects such as 
clean rooms — installing panels, 
equipment and ductwork as well 
as lots of boiler work — replace-
ment, servicing and installing 
new high tech boilers — both 
steam and hot water.

It’s a family affair
Lynn Lisco is the founder of the firm. 

His wife, Ilse, handles the bookkeeping, 
while son Nick does the air balanc-

Serving Northeast Ohio 

with commercial & 

industrial services 

for 30 years

RAM Construction, Inc.
Constructors • Engineers  M.B.E.
RAM Construction, Inc.RAM Construction, Inc.
Constructors • Engineers  Constructors • Engineers  

Construction Management  •  Design/Build  
General Contractor  •  Mechanical Prime

Behlen Building Systems

Phone 216.341.0070 Mobile 216.702.6785
Web www.rram.net Email murphyrm@cox.net
  

CALL RUSTY OR LISA FERGUSON:
2 1 6 - 7 7 1 - 0 5 0 2

BUILDING 
MAINTENANCE

Chemical Cleaning • Caulking
Brick & Stone Replacement

Waterproofing • Sandblasting
Tuckpointing • Concrete Repairs

1934 St. Clair Ave., 
Cleveland, OH 44114

Industry Profile: 
Lisco Heating & Cooling Provides Turnkey Solutions for 30 Years

TOP SHAPE Lisco’s specialties include the installation of 
rooftop mounted HVAC systems.

CLEAR CU T Nick Lisco, who handles the 
air balancing, field superintending and 
welding for the family business, is proud 
of this recently acquired plasma air cutting 
machine.

   P
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BUCKEYE SWEEPING, INC.

Is a cheap price the 
only thing you get 

from your sweeping 
contractor?

If so, maybe it's time we talked.Jacco & Associates, founded in 1968, 
has developed over the past 38 years 
into a multi-faceted HVAC com-

pany providing customer support at all 
levels. It helps clients solve their prob-
lems in the most economical way, using 
full circle customer sales support based 
on four departments: Systems Sales, 
Sustainability, Energy Management and 
Service departments.

Systems approach
Jacco’s Systems Sales department has 

direct access to over 15 different HVAC 
manufacturers’ products. With this 
depth of availability, it is able to provide 
engineering, design and product support 
through a systems approach. This insures 
that all the HVAC components in a 

building work together to achieve the 
proper building atmosphere in an energy 
efficient manner.

Sustainability 
The Sustainability Department also 

looks at each project to see where the 

environmental footprint of a building 
can be reduced. 

This provides the building owner and 
manager with a means to achieve envi-
ronmental responsibility while releasing 
them from the constraints of fossil fuels 
and rising energy costs.

www.jacco.com
330:463-0100 Cleveland
330: 342-9400 Akron
Fax: 330-463-0101
61 Milford Drive
Hudson, OH 44236

•	 High Performance Energy Management

•	 High Commitment to Sustainability

• 	 High Efficiency HVAC Equipment

• 	 High Integrity Service & Maintenance

• 	 High Quality Parts

Industry Profile: 
Jacco & Associates Prides Itself on ‘Full Circle Customer Sales Support’
By Greg Drensky

SCHOOL WORK A recent Jacco & Associates projects was for Garfield Heights High School.
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1166 Hampton Rd.
Kent, Ohio 44240

20 years of experience in all phases of 
commercial, industrial & residential services:

• new and remodeling installations

• repairs and service

• backflow prevention

• water lines and leaks

• water heaters, gas lines, faucets 

• all types of fixtures 

330-677-3960

be tailored to the individual owner and 
building’s needs.

Education
The last contribution to successful 

building operation is keeping its owner 
and maintenance staff educated on their 
system. 

Owner training is provided on their 
systems so that the maintenance staff 
fully understands the system and can be 
self sufficient to the degree that they are 
comfortable.

By bringing all of five of these crucial 
components together, Jacco provides cus-
tomers with a complete, first time cost 
effective and long term efficient, com-
fortable and maintained building.  

Author Greg Densky is market-
ing manager at Hudson-based Jacco & 
Associates (www.jacco.com). For more 
info, call 330.463.0100 (Cleveland) or 
330.342.9400 (Akron).

Energy management
Energy management is one of the most 

critical ingredients for successful opera-
tion of a building. Building operation and 
maintenance today account for 60-80% 
of the total building ownership costs, and 
therefore requires constant attention. 

The Energy Management Department 
has proven solutions that can reduce a 
building’s operating costs from $.38 to 
$.75/ft² per year. 

Items such as energy metering, occu-
pancy and event scheduling, and even 
an energy dashboard are just some of 
the many ways that we can improve the 
owning experience and reduce costs. 

Jacco adapts each and every building’s 
HVAC system to its primary function so 
that the system operates properly, effec-
tively and efficiently. 

At any time, a building owner has 
a window into his system through an 
intuitive computer interface provided 
over the building’s intranet or over the 
internet using a web browser. 

Other building components such as 
lighting, card access, security, fire and life 
safety equipment, and closed circuit tele-
vision (CCTV) can also be integrated 
into the energy management system. 

This provides a simple, single source of 
building management and monitoring, 
producing a straightforward and effective 
tool for the building manager.

Maintenance
When it comes to building mainte-

nance, the core is the HVAC system. 
Providing consistent and reliable pre-

ventative maintenance of the HVAC 
equipment and energy management 
systems is critical to maintaining the effi-
ciency and comfort of the building. 

Jacco’s Service Department provides 
this support through a fleet of service 
technicians available 24 hours a day, 365 
days a week to meet any requirements. 

All of the technicians are continually 
factory trained to provide the proper 
support structure required for effective 
maintenance and timely repairs. 

Whether a technician is required once 
a week or once a year, maintenance can 

Reliable
ConstRuCtion HeateRs

24050 Lakeland Blvd. 216-289-7100
Cleveland, OH 44132 Fax: 216-289-8885
www.heatcooldry.com Toll Free: 800-453-2653

• removes 30 gallons of
water per day!

•	 easily transported by one
person

•	 energy efficient-uses just

11 amps of power

Dragon Dryer 
Dehumidifier 2400

and spot cooling
devices-easily moved
from one location to
another

•	 Quick and affordable
solution to any heat-
related problem

•	 Bring cool air to
precisely where it is

needed

Portable Air 
Conditioners

Architectural
and

Standard
Masonry

Units

RESIDENTIAL

COMMERCIAL

Chas. Svec, Inc.
Main Office: 5460 Dunham Rd. • Maple Heights, OH 44137

(216) 662-5200 • Fax (216) 662-5666

Branch Office: 1135 Worden Rd. • Wickliffe, OH 44092
(440) 944-2898

Architectural

and

Standard

Masonry

Units
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Providing full service 
foundation rePairs

since 1992:
• hydraulically driven piles
• tube shaft helical anchors
• solid shaft helical anchors
• concrete leveling
• preconstruction piers
• wall tiebacks & bracing
• concrete slab supports

440-786-7720  
www.ramjackofohio.com
380 Solon Rd., Suite 8, Bedford, OH 44146
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Mechanical Contractors' Association of Cleveland

Call 216.459.0770
for a list of contractors

CLEVELANDCLEVELAND

THE CLEVELAND PLUMBING
CONTRACTORS’ ASSOCIATION, INC.

The

in Northeast Ohio

R on Witwer, president of Witwer 
Air Service Company, based in 
Brooklyn, started in the HVAC 

business in 1979 after graduating from 
the West Side Institute Of Technology.

Working for Greenwald Mechanical 
as an entry-level technician until 1983, 
Ron started a small service department 
which he ran in the evening and on 
weekends.

At that time, the primary focus was 
on cleaning and servicing residential fur-
naces and air conditioners.  After leaving 
Greenwald in 1983 Ron decided to take 
a more aggressive approach in building 
a design/build and service HVAC busi-
ness.

Today, one of his top clients is Marc’s 
Stores which is comprised of 62 loca-
tions. Witwer Air services and installs 

most of Marc’s new stores. Recently, 
they have completed 16 stores, which 
usually means taking over a space and 
renovating it while installing the right 
equipment as Marc’s has gotten bigger in 
the food, dairy and frozen food depart-
ments.

The company has gained a reputation 
as being an owner “hands on” company 
24/7 according to Witwer. “If something 
breaks down our crews are right out 
there to fix it. It doesn’t take long for ice 
cream to melt.”

Over the years Marc’s stores have 
increased their need for refrigeration and 
HVAC equipment and are continuing to 
expand.  Usually, a renovation of a space 
in to a fully operational store takes four 
to six weeks.

Marc’s is just one example of the 
many clients for whom Witwer Air 
Service Company keeps things cool and 
working, especially in these upcoming 
summer months.

Witwer Air Service Company’s Ron Witwer 
can be reached at 216.741.9440.

WATER TREATMENT 
MANAGEMENT

FOR
BOILERS

COOLING TOWERS

WASTE WATER

NO CHARGE FOR INITIAL CONSULTATION

STUMP SERVICES, LLC
440-286-1002

Industry Profile: 
Witwer Air Service Company Specializes in Reliability
By Ken Krych

WITWER AIR SERVICE CO.
Heating  •  Air Conditioning  •  Refrigeration

Commercial • Residential
Licensed • Bonded • Insured

216-741-9440
Fax 216-741-6140

4336 Ridge Road
Brooklyn, Ohio 44144

WELL CONDITIONED Ron Witwer has been 
in the HVAC business for nearly 30 years.

   P
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PN-R0215080
BANK BRANCH
Elyria, OH (Lorain Co.) SR 57 and Chestnut Ridge 

Road
CONTRACTING METHOD: G.C. Bids (By Invitation 

Only)
UPDATE: Plans have been approved; construction 

drawings are underway; bidding to 
advance shortly. 

OWNER:  	 Lorain National Bank   
	 457 Broadway Avenue
	 Lorain, OH 44052
	 (440) 244-6000
ARCHITECT:  Clark & Post Architects, Inc.   
	 6125 South Broadway
	 Lorain, OH 44053
	 www.clarkandpost.com
	 (440) 233-8487    FAX (440) 233-8658
DETAILS:  	 Approx. 2,500 SF; concrete; masonry; woof 

frame; shingle roof; drywall; plumbing; 
electrical; plumbing; HVAC; asphalt paving; 
landscaping.

PN-Q0727068
AUTO DEALERSHIP
Akron, OH (Summit Co.) Easton Drive
ESTIMATED AMOUNT: $4,000,000
CONTRACTING METHOD: G.C. Bids (By Invitation 

Only)
UPDATE: 	 Bidding possible late spring/early summer 

2006. 
OWNER:  	 Mike Pruitt Honda   
	 1875 Brittain Road
	 Akron, OH 443101803
	 (330) 633-6060
ARCHITECT:  James & Weaver   
	 22 West Wood Street
	Y oungstown, OH 44503
	 (330) 744-4427
DETAILS:  	 Approx. 32,000 SF; split-faced block and 

glass exterior; electrical; mechanical; 
plumbing; sitework; lighting; landscaping; 
signage; 8.6 acres.

PN-R0215028
BEACHWOOD PLACE MALL EXPANSION
Beachwood, OH (Cuyahoga Co.) Cedar Road
CONTRACTING METHOD: C.M. Subcontracts
UPDATE: 	 Announcing C.M.; construction drawings 

are underway; bid schedule has not been 
determined. 

OWNER:  	 General Growth Properties   
	 110 N. Wacker Dr.
	C hicago, IL 60606
	 (312) 960-5000
ARCHITECT:  KA Architects, Inc.   
	 1468 West 9th Street
	 Suite 600
	C leveland, OH 44113
	 www.kainc.com/
	 (216) 781-9144    FAX (216) 781-6566
C.M.:  	 L & F Design Build   
	 737 South 3rd Street
	 Louisville, KY 40202
	 www.lfdesignbuild.com

Specified Nationwide Because of Our:
   • Lower Total Cost
   • Environmental Compliance
   • Fast, Easy Installation
   • Installs Over Most Existing Roofing
   • Installs Over Over Any UL Rated Insulation
   • Installs Over Over All Major Roofing Substrates
   • Delivers Long Lasting Performance
   • Backed By Soprema Technical Expertise

Finally, There is a 
Roofing System That is
Mechanically Fastened 
And Self-Adhered!

CORPORATE OFFICE
310 Quadral Drive

Wadsworth, Ohio 44281
Phone: 330-334-0066  

Toll Free: 800-356-3521
Fax: 330-334-4289 

PN-R0307006
ADMINISTRATIVE OFFICE COMPLEX
Cleveland, OH (Cuyahoga Co.) East 9th Street and 

Euclid Avenue
CONTRACTING METHOD: Public Bids
STATUS: 	C onsulting services RFQs due April 3, 

2006. 
OWNER:  	C uyahoga County Planning Commission   
	 323 Lakeside Avenue, Suite 400
	C leveland, OH 44113
	 (216) 443-3700
AGENT:  	C uyahoga County Central Services   
	 1642 Lakeside Ave.
	C leveland, OH 44114
	 (216) 443-7660
DETAILS:  	C onvert the former Ameritrust Building 

complex for use as a new administra-

tive office complex for the Cuyahoga 
County Board of Commissioners; concrete; 
masonry; drywall; painting; electrical; 
lighting.

PN-R0413047
APARTMENT RENOVATIONS
Canton, OH (Stark Co.) 1220 Ninth Street
CONTRACTING METHOD: Owner Subcontracts
STATUS: 	 Owner has an option to purchase property 

and is seeking funding. 
OWNER:  	 ICAN   
	 500 Cleveland Ave. NW
	C anton, OH 44702
	 (330) 455-9100
DETAILS:  	R enovate a four-unit apartment build-

ing into permanent housing for mentally 

ill clients; windows; boiler replacement; 
plumbing; HVAC; carport structural repairs; 
electrical; painting; similar projects are 
being considered for 1313 and 1323 12th 
Street Northwest. 

PN-P1216017
ATHLETIC FACILITIES
Nordonia Hills, OH (Summit Co.)
ESTIMATED AMOUNT: $7,500,000-8,500,000
CONTRACTING METHOD: Agency Subcontracts
UPDATE: 	 Owner has dropped plans for a May 2006 

levy to fund a new high school stadium. 
OWNER:  	N ordonia Hills Board of Education   
	 9370 Olde Eight Road
	N orthfield, OH 44067
	 www.nordonia.summit.k12.oh.us
	 (330) 467-0580
ARCHITECT:  ADA Architects, Inc. - Lakewood   
	 17710 Detroit Avenue
	 Lakewood, OH 44107
	 www.adaarchitects.cc
	 ada@adaarchitects.cc
	 (216) 521-5134    FAX (216) 521-4824
AGENCY:  	 Athletic Facility Task Force c/o Tom 

Hartman   
	 9370 Olde Eight Road
	N orthfield, OH 44067
	 (330) 467-0580
DETAILS:  	 Demolish William Boliantz Stadium and 

construct a new 5,000-seat stadium; eight 
new tennis courts, two baseball and two 
softball diamonds, a practice soccer field, a 
bridge to cross a creek on property; repair 
drainage problems, and the addition of 
453 new parking spaces.

PN-Q1219003
AVON HIGH SCHOOL IMPROVEMENTS
Avon, OH (Lorain Co.) 37545 Detroit Road
ESTIMATED AMOUNT: $16,000,000
CONTRACTING METHOD: Public Bids
UPDATE: 	 RFP proposals have been rejected; owner 

will issue another RFP at a later date. 
OWNER:  	 Avon Local School District   
	 35575 Detroit Road
	 Avon, OH 44011
	 www.avon.k12.oh.us/
	 (440) 937-4680
CONSULTANT:  MKC Associates - Mansfield   
	 380 North Main Street #500
	 Mansfield, OH 44902-7319
	 www.mkcinc.com
	 (419) 525-1102    FAX (419) 525-1428
DETAILS:  	 Additional classrooms; weight room 

additions; expansion of band room; air-
conditioning upgrades; concrete slab; 
carpet; tile; framing; electrical.

L e t  U s  T a k e  C a r e  o f  Y o u r

L a n d s c a p i n g  a n d

G r o u n d s  M a i n t e n a n c e
C O M M E R C I A L

L A N D S C A P E  A R C H I T E C T S

—  S I N C E  1 9 4 8  —

R.B.STOUTINC.
LANDSCAPE CONTRACTORS

Bath, Ohio
(330) 666-8811 1-800-896-8811
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	 1774 Lee Road
	C leveland Heights, OH 44118
	 (216) 397-3117    FAX (216) 397-3118
DETAILS:  	 Demolition of a portion of the existing 

church and reconstruction of the area to 
add additional space; parking lot recon-
struction; new 3,000 SF outdoor patio.

PN-R0127005
CITY HALL RENOVATION
Richmond Heights, OH (Cuyahoga Co.) 457 

Richmond Road
ESTIMATED AMOUNT: $2,600,000
CONTRACTING METHOD: Public Bids
UPDATE: 	 D/B RFQs due April 21, 2006 at 4:30 P.M.; 

announcing adjusted estimated amount. 
OWNER:  	 City of Richmond Heights   
	 457 Richmond Road
	R ichmond Heights, OH 44143
	 (216) 486-2474
DETAILS:  	R enovation of two-story city hall; 22,720 

SF; relocate offices to the first floor in space 
vacated by police department; renovation 
of second-floor offices; 6,800 SF addition to 
building; upgrades to administration area; 
finance department, recreation depart-
ment, building department, service 
department, fire department and some 
misc. exterior building upgrades.

PN-R0331062
COMMUNITY/SENIOR CENTER
Wickliffe, OH (Lake Co.)
CONTRACTING METHOD: Public Bids
STATUS: 	 Planning is preliminary; owner seeking 

funding; bid date has not been deter-
mined. 

OWNER:  	 City of Wickliffe   
	 28730 Ridge Road
	 Wickliffe, OH 44092
	 (440) 943-7100    FAX (440) 943-7162
ARCHITECT:  ThenDesign Architecture   
	 4135 Erie Street
	 Willoughby, OH 44094
	 www.thendesign.com
	 (440) 269-2266    FAX (440) 269-2277
DETAILS:  	 21,600 SF recreational building; 13,750 

SF senior center; sitework; site utilities; 
landscaping; concrete; masonry; structural 
steel; misc. metal; various woods and 
plastics; thermal and moisture protection; 
doors/windows; finishes; drywall; paint-
ing; HVAC; plumbing; electrical; lighting.

PN-R0411016
CONDOMINIUMS
Cleveland, OH (Cuyahoga Co.) 3200 Franklin 

Boulevard
ESTIMATED AMOUNT: $6,000,000
CONTRACTING METHOD: G.C. Bids (By Invitation 

Only)
STATUS: 	 Planning is preliminary; bid date has not 

been determined. 
OWNER:  	 James Sosan   
	 2306 West 5th Street

Charles Schulz
Building Company

General Contractor

Commercial - Industrial

216-749-0200

www.cschulzbuilding.com

Carron finds that through the course of any site project,
excavation and drainage will be an important part of

the process as we strive for an environmentally-conscious
approach to successful construction. Carron will implement
the appropriate method of erosion protection in order to
prevent water runoff and the damage it may cause. By
being conscious of the natural surroundings and abating
erosion, Carron will successfully provide your project with an
environmentally friendly result.

440-439-6464
7615 Bond Street, Solon, OH 44139
carronsales@carronasphalt.com

	 (502) 992-5105
DETAILS:  	 10,000 SF addition at the main entrance; 

relocate food court upstairs to make room 
for other stores; two escalators in the food 
court to be dismantled and replaced with 
three new ones; concrete; masonry; struc-

tural steel; drywall; painting; electrical; 
HVAC.

PN-P0920003
BRIDGEWAY TRAIL
Lorain, OH (Lorain Co.) East 31 Street
ESTIMATED AMOUNT: $1,300,000

CONTRACTING METHOD: Public Bids
UPDATE: 	 Announcing estimated amount, engineer 

and consultant; planning is underway; bid 
date has not been determined. 

OWNER:  	 Lorain County Metropolitan Park District   
	 12882 Diagonal Road
	 LaGrange, OH 44050
	 www.loraincountymetroparks.com
	 (440) 458-5121    FAX (440) 458-8924
CONSULTANT:  William Behnke Associates   
	 1215-B West 10th Street
	C leveland, OH 44113
	 www.behnkeassoc.com
	 (216) 589-9100    FAX (216) 589-8560
ENGINEER:  KS Associates   
	 260 Burns Road #100
	E lyria, OH 44035
	 www.ksassoc.com
	 (440) 365-4730    FAX (440) 365-4790
LANDSCAPE ARCH.:  William Behnke Associates   
	 1215-B West 10th Street
	C leveland, OH 44113
	 www.behnkeassoc.com
	 (216) 589-9100    FAX (216) 589-8560
DETAILS:  	 Biking/walking trail to extend across Black 

River Bridge.

PN-Q0407089
BRUNSWICK BRANCH LIBRARY EXPANSION
Brunswick, OH (Medina Co.) Boyer Drive
ESTIMATED AMOUNT: $6,800,000
CONTRACTING METHOD: Public Bids
UPDATE: 	 Bidding to advance May 2006. 
OWNER:  	 Medina County District Library   
	 210 S. Broadway
	 Medina, OH 44256
	 (330) 725-0588
ARCHITECT:  David Milling & Associates Architects   
	 208 W. Liberty Street
	 Ann Arbor, MI 48104
	 (734) 913-1010    FAX (734) 913-6054
C.M.:  	R uhlin Company   
	 6931 Ridge Road
	 Sharon Center, OH 44274
	 www.ruhlin.com
	 (330) 239-2800    FAX (330) 239-1828
DETAILS:  	 10,000-12,000 SF expansion to existing 

building, extended children’s area and an 
expanded adult reference section and 
a fireplace; concrete slab; brick exterior; 
HVAC; plumbing; electrical; glass & glaz-
ing.

PN-Q0826003
CHURCH EXPANSION
Parma, OH (Cuyahoga Co.) 6906 Pleasant Valley 

Road
CONTRACTING METHOD: G.C. Bids (By Invitation 

Only)
UPDATE: 	 Project is on hold. 
OWNER:  	 Calvary Lutheran Church - Cleveland   
	 6906 Pleasant Valley Road
	C leveland, OH 44129
	 (440) 845-0070
ARCHITECT:  Studio Techne, Inc.   
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CONTRACTING METHOD: G.C. Bids (By Invitation 
Only) or Negotiated G.C.

STATUS: 	 Planning is preliminary; developer seek-
ing city approval. 

OWNER:  	 Dunkin Donuts   
	 130 Royal Street
	C anton, MA 02021
	 (781) 737-3000
DEVELOPER:  Visconsi Development   
	 30050 Chagrin Boulevard
	C leveland, OH 44124
	 (216) 464-5550    FAX (216) 464-7219
DETAILS:  	 2,168 SF, with drive-thru; sitework; slab-

on-grade concrete; wood frame; tile; 
drywall; painting; HVAC; signage; fire 
protection; glass/glazing; mechanical; 
electrical; plumbing; demolition of the 
Hunan of Aurora property

PN-R0324030
ELEMENTARY SCHOOL #1
Ashtabula, OH (Ashtabula Co.)
CONTRACTING METHOD: Public Bids
STATUS: 	 Owner seeking May 2006 ballot issue. 
OWNER:  	 Ashtabula Area City Schools   
	 401 W. 44th Street
	 Ashtabula, OH 44004
	 (440) 993-2500    FAX (440) 993-2626
ARCHITECT:  Olsavsky/Jaminet & Fanning/Howey JV   
	 114 E. Front Street
	Y oungstown, OH 44503
	 (330) 744-8981    FAX (330) 744-4021
DETAILS:  	 Sitework; site utilities; concrete; masonry; 

structural steel; miscellaneous metal; 
wood and plastics; thermal and moisture 
protection; doors and windows; finishes; 
tile; painting; mechanical; plumbing; elec-
trical; lighting; landscaping.

PN-R0222015
ELEMENTARY SCHOOL RENOVATIONS
Kirtland, OH (Lake Co.)
ESTIMATED AMOUNT: $7,700,000
CONTRACTING METHOD: Public Bids
STATUS: 	 Owner seeking bond issue on May 2006 

ballot. 
OWNER:  	 Kirtland Local Schools   
	 9252 Chillicothe Rd
	K irtland, OH 44094
	 (440) 256-3314
ARCHITECT:  ThenDesign Architecture   
	 4135 Erie Street
	 Willoughby, OH 44094
	 www.thendesign.com
	 (440) 269-2266    FAX (440) 269-2277
C.M.:  	H eery International   
	 50 Public Square #2175
	C leveland, OH 44113
	 www.heery.com
	 (216) 781-1313    FAX (216) 781-1613
DETAILS:  	 Two-story addition of 14 classrooms; new 

gymnasium; convert current gymnasium 
into a larger cafeteria; convert cafeteria 
into renovated kitchen; new bathroom 

Cleveland (216) 475-1200
Akron (330) 650-1400

10000 Aurora-Hudson Rd., Hudson, OH 44236

Proudly Using Union Craftsmen Since 1977

An Equal Opportunity Employer

www.giambrone.com

Need help managing your property?
Call Mark at Real Estate Management Resources, LLC 
for a free brochure today! 

216.409.5818 or e-mail to remr@acninc.net

ATTENTION: Real Estate Investors/Property Owners

	C leveland, OH 44113
	 (216) 622-2998
DETAILS:  	R enovate 55,000 SF, three-story YMCA and 

convert into townhomes and condomini-
ums; concrete; masonry; various wood and 
plastics; thermal and moisture protection; 
drywall; painting; plumbing; mechanical; 
electrical; lighting.

PN-Q0913003
COSTCO WAREHOUSE CLUB
Strongsville, OH (Cuyahoga Co.) SR 82 & I-71
CONTRACTING METHOD: G.C. Bids (By Invitation 

Only)
UPDATE: 	 Announcing architect; bid date has not 

been determined. 
OWNER:  	 Costco Wholesale Corporation   
	 999 Lake Drive #200
	 Issaquah, WA 98027
	 (425) 313-8100
DEVELOPER:  Visconsi Development   
	 30050 Chagrin Boulevard
	C leveland, OH 44124
	 (216) 464-5550    FAX (216) 464-7219
ARCHITECT:  Mulvanny Architects   
	 1110 112th Avenue NE #500
	 Bellevue, WA 98004
	 (425) 463-2000
DETAILS:  	 Approx. 140,000 SF; structural steel; block 

construction; slab-on-grade; plumbing; 
electrical; mechanical; HVAC; insulation; 
waterproofing; rough carpentry; EIFS; roof-
ing; doors/windows; doors and frames; 
drywall; ACT; ceramic tile; VCT; carpeting; 
rubber cove base; flooring; painting; fire 
protection

PN-Q1230008
CULINARY CENTER
Solon, OH (Cuyahoga Co.) Bainbridge Road
ESTIMATED AMOUNT: $8,000,000
CONTRACTING METHOD: D/B Subcontracts
UPDATE: 	 Announcing D/B; drawings are in design 

phase; bid schedule has not been deter-
mined. 

OWNER:  	 Nestle USA,Inc.   
	 30003 Bainbridge Road
	 Solon, OH 44139
	 (440) 349-5757    FAX (440) 498-7726
D/B:  	 Stellar Group   
	 2900 Hartley Road
	J acksonville, FL 32257
	 (904) 260-2900    FAX (904) 899-9230
DETAILS:  	 50,000 SF research and product devel-

opment center to be constructed on 
Jalen Field; concrete slab-on-grade; steel; 
masonry; glass and glazing; steel doors 
and frames; plumbing; electrical; mechan-
ical; HVAC; drywall; painting; acoustical 
ceiling; fire system; signage.

PN-R0301041
DUNKIN DONUTS/BASKIN ROBBINS
Aurora, OH (Portage Co.) Rt. 43 and Rt. 82

18440 Cranwood Parkway
Warrensville Heights, Ohio 44128
216-663-3777
Fax 216-663-3778
InfinityConstruction.com

Building
your
future.

• General Contracting
• Construction Management
• Consulting

• Specializing in:
• Commercial
• Healthcare
• Institutional/Educational
• Technology
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rants; sitework; roads; concrete; plumbing; 
electrical; HVAC; 70 acres.

PN-R0120011
STUDENT CENTER
Cleveland, OH (Cuyahoga Co.)
CONTRACTING METHOD: Public Bids
UPDATE: 	 Announcing architect; C.M. Services RFQ 

due February 17, 2006. 
OWNER:  	C leveland State University Architect   
	 1802 E. 25th Street
	C leveland, OH 44114
	 www.csuohio.edu/facilities/architect/

home.htm
	 (216) 687-5121    FAX (216) 687-9227
ARCHITECT (NOT SIGNED):   Gwathmey Siegel & 

Assocs.   
	 475 10th Avenue
	N ew York, NY 10018
	 www.gwathmey-siegel.com
	 (212) 947-1240    FAX (212) 967-0890
DETAILS:  	 Student Center Phase 1B-Main Classroom 

Building, Plaza Level Build-out-
$14,925,000

	 Approx. 60,000 SF build out located pri-
marily on the Plaza level of MC; the area 
being constructed will house administra-
tive and/or student activity space, as well 
as the renovation of an existing audito-
rium and restrooms.

	 Student Center Phase II-New 
building and demolition of existing build-
ing-$42,500,000

	 Demolition of the existing University 
Center Building and construction of new 
smaller Student Center on the site; demo-
lition will include the bridge to the Main 
Classroom Building on the east side of the 
structure and partial demolition of the 
bridge to the Music and Communications 
Building to the west which will be re-
used; construction of approx. 120,000 SF 
Student Center Building to include full 
service kitchen, servery and dining areas, 
street side pub, bookstore, atrium and new 
offices and meeting rooms for Student 
Life Programs; the new construction will 
include a new bridge and associated build-
ing modifications to the Main Classroom 
Building, re-work of the existing bridge to 
the Music and Communication Building 
and connections to the newly renovated 
plazas to the north and east; the project 
will be designed with respect to the CSU 
Campus Master Plan and integrated with 
the Euclid Corridor Project.

Construction Progress Reports/Planning News 
projects are provided to Properties Magazine 
by CNCNewsOnline.com. For more compre-
hensive and up-to-date building and bidding 
information, visit CNCNewsOnline.com 
or call Construction News Corporation at 
800.969.4700.

One Company, One Call.

PLEASED TO BE THE ENVIRONMENTAL AND GEOTECHNICAL CONSULTANTS FOR THE

INTERNATIONAL HOTEL & CONFERENCE CENTER PROJECT.

Count on PSI for all of your roofing needs:

Roof Surveys
Roof System Evaluation and Design
Testing and Inspection
Consulting and Management Programs

PSI
5555 Canal Road
Cleveland, OH  44125
216/447-1335

Environmental Consulting       Geotechnical Engineering  
Construction Materials Testing & Engineering     Industrial Hygiene Services

Facilities & Roof Consulting     Specialty Engineering & Testing Services

●

●

●

facilities; selective roof replacement; heat-
ing system and boiler replacement.

PN-Q0706002
EMERGENCY DEPARTMENT EXPANSION
Medina, OH (Medina Co.)
ESTIMATED AMOUNT: $30,000,000

CONTRACTING METHOD: C.M Subcontracts
STATUS: 	 Announcing estimated amount; owner 

seeking planning commission approvals; 
bid date has not been determined. 

OWNER:  	 Medina General Hospital   
	 1000 E. Washington Street
	 Medina, OH 44258-0427

	 (330) 725-1000
ARCHITECT:  CBLH Design Inc.   
	 7550 Lucerne Drive, Suite 207
	 Middleburg Heights, OH 44130
	 www.cblhdesign.com
	 info@cblhdesign.com
	 (440) 243-2000    FAX (440) 243-3305
C.M.:  	 To Be Determined   
DETAILS:  	 Add 18,800 SF; concrete; masonry; struc-

tural steel; miscellaneous metal; various 
wood & plastics; thermal & moisture 
protection; finishes; drywall; painting; 
plumbing; mechanical; electrical; lighting.

PN-L1019006
HEALTH & WELLNESS CENTER
Stow, OH (Summit Co.) Lakepointe
ESTIMATED AMOUNT: $34,700,000
CONTRACTING METHOD: G.C. Bids (By Invitation 

Only)
UPDATE: 	 Bidding to advance shortly. 
OWNER:  	 Akron General Health System   
	 400 Wabash Avenue
	 Akron, OH 44307
	 (330) 384-6000
ARCHITECT:  T.C. Architects Incorporated   
	 1650 W. Market Street
	 Akron, OH 44313
	 www.tcarchitects.com
	 (330) 867-1093    FAX (330) 867-4198
DETAILS:  	 96,403 SF, one-story health & fitness 

center; regulation-size swimming pool, 
warm water therapy pool, outpatient 
surgery rooms, library, meeting rooms; 
concrete slab; masonry; plumbing; electri-
cal; HVAC; mechanical; drywall; painting; 
carpentry; acoustical ceilings; interior 
finishes; center will also include an 18-
bed branch of Akron General’s emergency 
department; 17acres.

PN-R0118041
ROCKSIDE TERRACE DEVELOPMENT
Seven Hills, OH (Cuyahoga Co.) Rockside Road
ESTIMATED AMOUNT: $275,000,000
CONTRACTING METHOD: To be announced
UPDATE: 	 Developer seeking approval of ballot issue 

May 2, 2006 to allow a new zoning cat-
egory for planned unit developments. 

DEVELOPER: American National Group   
	 1220 Huron Road
	C leveland, OH 44115
	 (216) 472-4000
DEVELOPER:  David Sliman   
	 (440) 537-7707
ARCHITECT:  Forum Architects   
	 1240 Huron Road
	C leveland, OH 44115
	 (216) 363-0000
DETAILS:  	 400,000 SF of office space, 300,000 SF of 

retail space on the ground floor and office 
buildings on the upper floor, 300-unit 
residential townhouse condo component 
in the back, space for potential restau-

Commercial Buildings

Construction Sites

Concrete Cleaning

Store Fronts

Graffiti

Window Cleaning

& Much More

Hot & Cold Water • Biodegradable Detergents 

(330)721-9777

Givens Geotech
Jerry B. Givens, P.E.
Geotechnical Engineer

1745 Richmond Road Lyndhurst, Ohio 44124
Phone (216) 297-9950 Fax (216) 297-9951

Geotechnical Explorations
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